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tories of the Week J 
‘-rogan’s Moral 


f 


vce We Sinful? / 

» ags of the Weeky 

' ,ought for Businessmen 

j mo | Sap F 

« st of Our Mailbag 

| -rtinent Prayer 

( ippings from Pocket of a 
Suit Sent to the Cleaners 


S:-ries of the Week 


he following stories were sent us 
by subscribers: 

n obviously inebriated fellow 
er -rged from a corner bar and stag- 
ge od rubber-leggedly to his auto. 
Af‘er he climbed into the front seat, 
witn noticeable difficulty, a police 
officer tapped him on the shoulder. 

Look, Buster,” he _- growled, 
“you're not intending to drive that 
car, are you?” 

“Why, yesh, Offisher, I am,” con- 
fided the drunk. ‘You shee, I’m 
really in no condition to walk!” (sub- 
mitted by Jim LaDue). 


Home and Hotel Equipment Co. 
Allentown, Pa. 
Editor: 

As we all know, the Penna Dutch 
have an undeserved reputation for 
being dumb, and this may account 
for the young Dutch girl of this 
story being puzzled. 

She comes from Macungie—a small 
rural town just outside of Allentown 
—and being in Allentown shopping 
one day she stopped at the station 
to wait for her bus. Having some 
time to wait she looked around, as 
we all do, and seeing a weighing 
machine she read the card stating 
the machine would give your age 
and weight and tell your fortune. So 
she dropped a penny in the slot. Out 
dropped a card which read, ‘You 
weigh 133 pounds. You are 31 years 
of age and are waiting for the bus 
for Macungie.” 


She waited around awhile and said 
to herself: ‘‘I don’t believe it will do 
it again.” She dropped in another 
penny. Out came another card. “You 
weigh 133 pounds. You are 31 years 
of age and are waiting for the bus 
for Macungie.” 


Finally she had to go to the Ladies’ 
Room. Twenty minutes later she de- 
cided to see if the machine would 
give her the same story. This card 
read: “You weigh 133 pounds. You 
are 31 years of age and while you 
were in the Ladies’ Room you missed 
your bus to Macungie.” 


S. W. CHRISTINE 


Brogan’s Moral 


Cc. R. Brogan of the Refrigeration 
Discount Corp. conjures a good story 
with sound advice attached, to wit: 


At one time or another, almost 
everyone has been accosted on the 
street by a panhandler who begged 
a dime for a cup of coffee. One such 
Stopped a delegate to a bankers’ 
convention and asked: 

“Could you give me a dollar for 
Something to eat?” 

The delegate replied: 

“1 shall be happy to assist you, 
but son’t you think you would have 
bett:r luck if you asked for a dime, 
or possibly a quarter?” 

T! panhandler looked him in the 
eye «nd said, “Give me the dollar 
orc 1't give it to me—but don’t tell 
me ow to run my business!” 

W shouldn’t attempt to tell deal- 
ers | \v to run their business, Brogan 


adds But we should tell them about 
Som practices that have caused fi- 
nan «| distress to other dealers. Ac- 


cor = to Dun & Bradstreet records, 
mor than 90% of all business fail- 
ures re due to: 

hr equate sales or income. 

U: ontrolled operating expense. 

E> ossive fixed assets. 

In ‘ficient working capital. 

In tory troubles. 

Co petitive weakness. 

Re ivable difficulties, 


O: n fine, paying too much for a 
coffee! 


dre Ve Sinful? 

: Pro John M. Wilmann of the Uni- 
‘sit’ of TIllinois reports that 
(Con iuded on Page 6, Column 1) 
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Court Upholds Producer 
Who Refused To Sell 
Non-Complying Dealer 


NEW YORK CITY — When the 
U. S. Supreme Court recently issued 
its now-famous decision outlawing 
fair trade agreements where the re- 
tailer doesn’t sign, some observers 
believed that it might serve to upset 
previous decisions which gave the 
manufacturer the right to ship or not 
to ship to a retailer at his discretion, 
and also the right to set the condi- 
tions of sale. 

A recent decision of the United 
States Court of Appeals for the Sec- 
ond Circuit in New York, bears on 
the matter of resale price mainte- 
nance. In the case of Adams-Mitchell 
Co. v. Cambridge Distributing Co., 
Ltd., the court decided that it should 
still follow the case of U. S. v. Col- 
gate & Co., decided by the Supreme 
Court in 1919 and holding that manu- 
facturers may refuse to sell to cus- 
tomers who do not follow suggested 
resale prices. 

However, there was a dissent by 
Circuit Judge Frank and the case 
may go to the Supreme Court. 


Filter for Conditioners 
Said To Remove Odors 


MADISON, Wis.—A filter that will 
remove odors from the area served 
by the air conditioning system of 
which it is a part has been perfected 
by Research Products Corp. here, 
company Officials claim. 

The odor-removing is done, it is 
claimed, by a liquid solution which 
can be impregnated either in the 
porous fibers of the “throw-away” 
type or sprayed onto the permanent- 
type filter. This solution, it is said, 
“traps” the odor in the filter in the 
same manner that dust particles are 
trapped by the filter. 

The odor-removing filters have 
been on test in industrial plants, 
restaurants, offices, and homes. One 
severe test it has received is at the 
plant of Oscar Mayer & Co., meat 
packer. 

Chemical that does the odor-re- 


(Concluded on Back Page, Column 1) 


Carbon Tet. Shortage 
May Affect ‘Freon’ 


WASHINGTON, D. C.—Complete 
control over the distribution of car- 
bon tetrachloride is necessary to 
meet defense and essential civilian 
requirements, the Carbon’ Tetra- 
chloride Industry Advisory Commit- 
tee and the National Production Au- 
thority agreed at a recent meeting 
here. 

Producers said that such action is 
needed because supplies of sulfur 
are extremely scarce, thereby mak- 
ing expanded production of carbon 
bisulfide impossible. Carbon bisulfide 
is a raw material used in making 
carbon tetrachloride. 

NPA told the committee it is 


(Concluded on Page 4, Column 1) 


Bordner Purchases Arcade 


~ Refrigerator Hardware Line 


FREEPORT, Ill.—The Arcade re- 
frigerator hardware line has been 
purchased from Arcade Mfg. Divi- 
sion of Rockwell Mfg. Co. by L. M. 
Bordner. 

Bordner, who had been with the 
Arcade Mfg. division for many years, 
has established the Bordner Mfg. Co. 
with headquarters in Freeport, and 
all refrigerator hardware which was. 
being produced by Arcade will be 
produced by the Bordner Mfg. Co. 


3% 
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How CMP Plan, 
Effective July 1, 
Affects Industry 


WASHINGTON, D. C.—Here is 
where manufacturers of refrigeration 
and air conditioning equipment and 
major appliances stand officially in 
the line for supplies of steel, copper, 
and aluminum for the third quarter, 
according to recent National Pro- 
duction Authority orders and pro- 
nouncements. 

1. Those who have filed their CMP- 
4B forms under Controlled Materials 
Plan regulations will receive allot- 
ments of the basic materials “in 
ample time for September produc- 
tion.’’” However, producers receiving 
allotments will be limited in their 
procurement during the entire third 
quarter by the quantities specified in 
the allotments. 

2. Manufacturers of consumer dur- 
able goods who did not file CMP-4B 
forms are subject to a revised M-47 
order which supersedes Amendment 
1 to M-47 announced early in June. 

Major appliance manufacturers will 
be limited to 70% of the steel, 60% 
of the copper, and 50% of the alu- 
minum they used in the average of 
the first two quarters of 1950 or of 
the last two quarters of 1949. 

Manufacturers of List B_ items, 
which includes farm freezers of more 
than 13 cu. ft. capacity, and domestic 
electric automatic controls for air 
conditioning, heating, and refrigera- 
tion, will be limited to 85% of the 
steel, 80% of the copper, and 75% 
of the aluminum that they used in 
the first three months of this year. 

3. Manufacturers of certain refrig- 


(Concluded on Back Page, Column 3) 


3 Rulings on Gifts, 


Ranges, Accessories 


WASHINGTON, D. C.—Three more 
interpretations of Regulation W, af- 
fecting “free” gifts, cooking stoves 
and ranges, and vacuum cleaner ac- 
cessories were issued recently by the 
Federal Reserve Board. 

The FRB explained that: 


1. When a dealer gives a cash dis- 
count, or rebate or allows the cus- 
tomer to make a selection among a 
variety of merchandise for a “free” 
gift, or allows him any other equiva- 
lent to cash, the amount received by 
the purchaser must be deducted from 
the price of the appliance being sold 
him before the 25% down payment 
is computed. 

In the case of other “free” gifts, the 
down payment must be obtained on 
the gross price of the listed article 
without any deduction for the “free” 
gift. 

2. Cooking equipment designed for 
commercial use in restaurants and 
hotels and ranges with less than three 
heating surfaces are not included in 
the classification of ‘cooking stoves 
and ranges” covered by the regulation. 


3. Devices and attachments which 
may be fitted to a suction cleaner by 
any means are considered to be acces- 
sories and must be included in the 
cash price of the cleaner when sold in 
connection with the power unit. 

“It is not necessary that the device 
or attachment be usable exclusively 
with the suction cleaner power unit or 
for cleaning in the ordinary sense’’ to 
be considered an accessory, the board 
said. ‘The fact that the device or at- 
tachment may be operated manually 
(Concluded on Back Page, Column 2) 


NarpA Speaker Calls for Drastic Changes 
In Merchandising of Appliances,’ Television 


CHICAGO—“Insidious” advertising 
and transshipping of television re- 
ceivers came under heavy fire from 
Benjamin Gross, president of Gross 
Distributors, Inc., New York City, at 
the recent mid-year meeting here of 
the National Appliance & Radio 
Dealers Association. 

At the same time, Gross asserted 
that all too often, major appliances 
are put on the market without ade- 
quate understanding of what the pub- 
lic wants or how to favorably reach 
the consumer through the channels 
of distribution. 

Gross, who is chairman of the Ap- 
pliance Division of the National As- 
sociation of Electrical Distributors, 
stressed that he spoke as an indi- 
vidual distributor, not in behalf of 
NAED. 

Discussing television, he charged 
that “the lack of cohesion and 
planned common interest activities 
has brought this vast industry into 


a chaotic state where confusion 
reigns supreme.” 
Public confidence in_ television 


products and their promoters, he de- 
clared, has been reduced to a low 
level by “reprehensible” practices. He 
hit particularly hard at the character 
of newspaper advertising with its 
“extravagant” claims of perfection, 
meaning- 
less “exclusives,” and the like, and 
at the use of cooperative funds for 
such “low caliber’ advertising. 

“I maintain,” he said, “that house 
cleaning is in order in the realm of 
advertising and at once, not by codes 
or rules but by the individual action 
taken by manufacturers, distributors, 
and dealers on a wide scale. Then 
before long respect will return in 
proportion to merit.” 

Gross said the “evil” of transship- 
ping by distributors and dealers 


must also be wiped out. Holders of 
exclusive franchises must _ respect 
them and stay out of other terri- 
tories, he emphasized. 

In the production and distribution 
of major appliances, fundamentals 
are often overlooked by some manu- 
facturers, Gross indicated. 

“Merchandising,” he _ elaborated, 
“can be defined as the marketing 
strategy to get the right product to 
the right place in the right quantity 
at the right price at the right time 
in the right light for the consumers 
2: ae 

“There are several manufacturers 
who have invested many millions in 
plant and in tools, more millions in 
product, and but a few hundred 
thousands in the marketing process. 

“With goods designed behind the 
times and by-passed by the develop- 
ments of the industry, priced uncom- 
petitively, margined to the trade in- 
adequately, delivered late, and with 
meager sales promotion and advertis- 
ing provisions, why should _ such 
manufacturers express astonishment 
when they find a market unwilling to 
accept them or their products? 

“What great savings some sound 
advanced cooperation by the manu- 
facturer with a few sincere dealers 
and distributors, chosen from varying 
markets would have achieved... .” 

In answer to a question, Gross said 
the New York price war had noth- 
ing whatever to do with the recent 
U. S. Supreme Court decision on fair 
trade. The participants, he declared, 
were just waiting for an excuse to 
cut prices. 

He claimed the price cutters were 
able to wage the battle because 
“malicious, unfair, false’ advertising 
is permitted. This, he said, has got 
to be stopped “and then we won't 

(Concluded on Page 4, Column 4) 


‘Extension’ Bill 


For Price, Credit 
Controls Likely 


Easing of Appliance 
Payment Terms 
ehated by Congress 
WASHINGTON, D. C.—It appeared 
ess time that Congress might 


missfits July 1 deadline for extending 
efense Production Act, which 


includes the authority for price, wage, 


and credit controls. 

Some observers think that by July 1 
Congress will have passed some sort 
of extending resolution giving a short 
reprieve of 10 or 30 days to the 1950 
act. 

Biggest stumbling blocks, aside 
from the time element, were heated 
and opposing opinions on the easing 
of Regulation W terms and on price 
rollbacks. 

Indications the past week were that 
if any easing of consumer credit were 
made, it probably would not affect 
appliances, radio, or television. Wit- 
ness this exchange in the Senate: 

Sen. Buckner, Maryland Republi- 
can, asked Senator Maybank, South 
Carolina Democrat, why his banking 
committee wants to ease Regulation 
W on automobiles but has done noth- 
ing about radio, television, and house- 
hold furniture. 

Sen. Maybank replied that his com- 
mittee decided that autos are in a 
separate class from other consumer 
durable goods and that they are 
needed by defense workers in connec- 
tion with their jobs. 

On the other hand, the House bank- 
ing committee reported out a bill that 
would set limits on the maximum 
down payment and minimum maturity 
period that the Federal Reserve Board 
could set. 

In the case of appliances, radio, and 
television, the House bill would re- 
quire 15% down payment and 18 
months to pay. 

Whether this provision would live 
through House debate and the joint 
conference between Senate and House 
to iron out differences between the 
two versions of the bill was prob- 
lematical. 

The administration opposes any 
relaxation of Regulation W and also 
opposes any attempts to eliminate 
price rollbacks. 


Senate Studies Tax on 


~More Home Appliances 


WASHINGTON, D. C.—The present 
Federal excise tax on appliances will 
be extended to a number of power- 
driven home appliances if a revenue 
bill now being considered by the 
Senate becomes law. 

The bill, already passed by the 
House, would not increase the tax 
on appliances already taxed, but would 
glean 10% from the manufacturer's 
price on ironers, dishwashers, clothes 
driers, floor polishers and waxers, 
electric dehumidifiers, electric food 
choppers or meat grinders, electric ice 
cream freezers, and a number of other 
household items. 

These taxes would become effective 
on the first day of the first month that 
begins more than 10 days after the bill 
becomes law. 

The Senate Finance Committee 
does not expect to report out the bill 
before Aug. 15. Sen. Walter F. 
George, chairman of the committee, 
told President Truman that the mea- 
sure should be passed by Sept. 10. 
Thus it would become effective on 
Oct. 1. 


Methyl Chloride To Be 
Allocated After July 1 


WASHINGTON, D. C.— Methyl 
chloride will be placed under com- 
plete allocation July 1, the National 
Production Authority has announced. 

Producers of methyl chloride who 
wish to make deliveries in July must 
apply for NPA permission to make 
those deliveries. Firms ordering the 
chemical from now on must tell their 
suppliers to what use it will be put. 

In the methyl chloride order, 
Schedule 8 to Order M-45, suppliers 
were told they’d have to file their 
applications by the 15th of the month 
preceding the beginning of the pro- 
posed delivery month. -- 
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Sharp Cutback In Stainless Steel Hits Restaurant 
Trade Hard; New Type Without Nickel May Be Used 


CHICAGO—What the shortage of 
nickel will mean to the restaurant 
trade in terms of the type of stain- 
less steel equipment they are liable 
to get in the future was explained 
by the National Restaurant Associ- 
ation in a recent bulletin to members. 

The bulletin pointed out that the 
principal types of stainless steel used 
during the past several years for 
restaurant equipment are 302 and 
304. These are commonly called “18 
and 8,” meaning that they contain 
18% chromium and 8% nickel. 

, The difference between these two 
types lies in the carbon content. 302 
has as much as 0.20% carbon while 
the 304 is limited to 0.08%. 

The bulletin continued: ‘“‘These two 
are solid solutions of iron, chromium, 
and nickel into one individual prod- 
uct. Even microscopic examination 
will not disclose separate crystals 
of any one of the components. 

“Because of this complete amal- 


gamation, the 74% iron content is 
‘submerged’ and the metal is essen- 
tially non-magnetic. Welding tends 
to break down the carbon. As a re- 
sult the welding seam is less re- 
sistant to corrosion than the body of 
the unit. 

“Due to its lower carbon content, 
304 is less subject to corrosion than 
302 and has been used by many 
manufacturers for welded items such 
as steam’ tables, dishwashers, etc. 

“The 302 is equally satisfactory 
to 304 for non-welded items such as 
bake pans, etc. Nickel is the com- 
ponent which makes these steels so 
useful and desirable. 

“Because of its vital importance 
to the emergency program, the use 
of nickel in steel for restaurant equip- 
ment and utensils is, and for some 
time will be, sharply curtailed. 

“There is a stainless steel in use 
called 430 with no nickel in its make- 
up which in future months may be 


extensively used for restaurant equip- 
ment. 

“The stainless properties of this 
metal depend upon its 14 to 18% 
chromium content. Under some con- 
ditions it is stronger than 302 or 304 
but it has definite undesirable fea- 
tures. 

“It is satisfactory for shallow (2%4 
in.) pans but is so stiff that it can- 
not be drawn to a 4-in. depth, except 
where the size of the bottom of the 
pan is much less than the size of the 
top. 

“It ‘work hardens’ and is brittle 
and difficult to weld. It is much less 
resistant to corrosion along welded 
seams than 302 or 304 and is not, 
therefore, well suited for use in deep 
containers, pressure cookers, steam 
tables, dishwashers, etc.” 

430 is magnetic, the bulletin adds. 
Therefore, the restaurant operator 
can make a _ simple test to tell 
whether his equipment is made of 430 
stainless steel or of 302 or 304. 


Vv 


Appliance Dealer Prevents 
Motor Burnouts with 
Klixon Protectors 


WALTHAM, MASS.: Colin M. Holmes, authorized Frigid- 


aire sales and service dealer, after 25 years of appliance 


service experience, is convinced that you can’t beat 


Klixon Protectors. 


“We find KLIXON Protectors insure our motors against 


motor overloads, and expensive ‘rewind’ repairs. By 


preventing burnouts they protect our guarantees and help 


keep our customers satisfied.” 


Klixon Protectors Reduce 
Service Calls and Repairs by 
Preventing Motor Burnouts 


The Klixon Protectors illustrated are built 
into the motor by the motor manufacturer. 
They keep motors in such equipment as 
refrigerators, oil burners, washing ma- 
chines, etc., working by preventing the 
motors from burning out. Reduce service 
calls, minimize repairs and replacements by 
specifying that equipment has motors with 
Klixon Protectors. 


SPENCER THERMOSTAT 


Division of Metals & Controls Corp. 


2407 FOREST ST., ATTLEBORO, MASS. 


If a small magnet clings to the 
stainless steel, it is 430, if it does 
not, the metal is 302 or 304. 


Self-Serve Bottle Coolers 
Help Quench Thirst for 
Soldiers at Camp Polk, La. 


CAMP POLK, La.—When soldiers 
here want a cold drink, they can get 
a bottle of their favorite soft drink 
or beer from any of 125 LaCrosse 
bottle coolers installed around the 
post. 

The coolers are said to be arranged 
so that servicemen can serve them- 
selves, putting a heavy load on the 
%-hp. Servel hermetic units power- 
ing the beverage units. 

The condensing units are mounted 
in small outdoor enclosures. Sealed- 
in design of the units fully protects 
all moving parts from atmospheric 
changes, dirt, and rust. 

The installation was made by the 
Marshall Webb Co. located in San 
Antonio. 


Washington Rainmakers Work 
To Help Avert Water Shortage 


WASHINGTON, D. C.—Bills that 
would provide $25,000,000 for re- 
search and experiments in artificial 
rain making and purification of salt 
water are being studied by the House 
interior subcommittee. 

The bills are supported by William 
E. Warne, Assistant Secretary of the 
Interior, and Richard D. Searle, 
Undersecretary of the Interior, who 
testified that the U. S. must tap 
oceans and clouds in order to avert 
widespread water shortages. They de- 
clared that present water shortages 
would soon become acute. 


‘Biggest’ All-Industry Show 
Due; Space Going Fast 


WASHINGTON, D. C.—Sale of 
space up to June 15 for the Seventh 
All-Industry Refrigeration & Air 
Conditioning Exposition guarantees 
that it will be the biggest in the 
series of shows, the All-Industry 
Show Committee reports. 

A total of 175 exhibitors have 
signed up for 50,110 sq. ft. of space, 
it is reported. The show, sponsored 
by the Refrigeration Equipment Man- 
ufacturers Association, will be held 
Nov. 5-8 at Navy Pier in Chicago. 

There is approximately 13,000 sq. 
ft. of space yet available. 


NARGUS Hits ‘Unnecessary’ 
Army Post Commissaries 


CHICAGO — The establishment of 
government-operated commissaries at 
Army posts and other government 
installations where there are ade- 
quate independently operated stores 
nearby to supply all needed wants, 
was condemned by the National As- 
sociation of Retail Grocers at its re- 
cent meeting here. 

A specific case in point is the big 
new commissary at Ft. Benning, Ga., 
which the grocers’ association says 
is umnecessary because there are 
plenty of merchants nearby who 
could readily supply the needs of the 
post. 


COMPLETE HOME FREEZER packaging kit offered by Ben-Hur 
contains all the essentials to do simple food packing and freez- 
ing. Fundamental equipment such as this helps the freezer 
owner to realize full effectiveness of his freezer and thus make 


a better satisfied customer. 


Ben-Hur is offering the kit with 


the sale of any of its models. 


Everything You Need for Home Packagin: 


Ben-Hur Offers Freezer Kit with Purchase of Unit; 
Right Start Will Make Good Home Freezer Custome:s 


MILWAUKEE—Development of a 
special new ‘“Freez-R-Pak” kit to 
help freezer owners get the right 
start on simplified food packing and 
freezing, has been announced by Ben- 
Hur Mfg. Co. here, manufacturer of 
Ben-Hur farm and home freezers. 

Introducing the kit at Ben-Hur’s 
semi-annual sales convention here re- 
cently Ray Graves, sales manager, 
stated that the new Ben-Hur “Freez- 
R-Pak” kit combines for the first 
time fundamental equipment and 
supplies needed by every freezer 
owner to put his freezer into effec- 
tive use. 

It includes products of several 
nationally-known manufacturers in 
the food packaging and freezing 
field, and is adequate for practically 
a full season’s requirements of sev- 
eral hundred pounds of food. 

The kit, valued at $39.25 retail, 
will be offered as a gift by Ben-Hur 
dealers with the purchase of any 
of the four Ben-Hur 1951 freezer 
models. 

Offered through Ben-Hur distribu- 
tors as part of a complete summer 
sales plan, it is backed by colorful 
display material, trade advertising, 
and free newspaper advertisement 
mats for dealer use. 

Packed in a single carton, with a 
“self-selling’”’ four color label, the 


kit includes the following items: 

Ben-Hur ice cube maker, V -st 
Bend heavy-duty 8-qt. food blanc ier 
with yen a dozen 16-0z. «nd 
25-0z. plastic Crown Freez-Tain: rs, 
100-ft. roll of Marathon “Tite” la:ni- 
nated ‘“One-Wrap” locker paper, 15 
pint-size and 12 quart-size Marati.on 
Freeztex packages, 36 polyethyl-ne 
bags in assorted sizes, 36-yard roll 
of Permacel tape, an automatic 
marking pencil with refills, and a new 
Ben-Hur plastic defroster paddle. 

Discussing the new summer pro- 
motion and the new kit, Graves said, 
“While we're definitely not in the 
packaging business, we do feel that 
it is one of the Ben-Hur’s responsi- 
bilities to help new freezer owners 
‘get started’ with quality. and ap- 
proved packaging equipment and ma- 
terials. 

“Our experience in the field shows 
a definite need for a ‘Get Started’ 
kit among new freezer owners. Pre- 
liminary check seems to indicate a 
set like Freez-R-Pak will go far to- 
wards further popularizing the home 
freezer in more and more families,” 
Ben-Hur indicates. 

The gift offer will be made avail- 
able to dealers for only a limited 
time, and further details may be ob- 
tained from Ben-Hur distributors or 
direct from the factory. 
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204} 48.64 


34%," | 17%" | 96" 


285 | 68.56 


341/," | 22%," | 91/9" 


385| 85.50 


341/," | 223%," 1105" 
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Re 3W on Trade-Ins 


! Dealer Buys It at, or About, Time of 


t sw Appliance Sale, 


4ILADELPHIA — Anything an 
‘ance dealer may purchase from 
» customer at or about the time 
. the sale of a new appliance 
( red by Regulation W is con- 
-ed to be a trade-in for the pur- 
s of the law, Alfred H. Williams, 
‘dent of the Federal Reserve 
- of Philadelphia reminded deal- 
‘ ecently. 

a statement to the trade, he 


ecent advertisements regarding 
in allowances on listed articles 
directed our attention to the 
jility that there is a serious 
neeption on the part of a few 
ment sellers concerning certain 

ions of Regulation W. 
‘hile Regulation W is quite clear 
he subject of trade-ins, recent 
ar jes appearing in the press may 
- given the impression that the 


ha 
rey vation has been changed. No such 6 
c 


»paoge has been made. 
\s Section 6 (J) of the regula- 
states: ‘Anything which the 
sclor of a listed article buys, or ar- 
ranges to have bought from the pur- 
chaser at or about the time of the 
purchase of the listed article shall 
be regarded as a trade-in for the pur- 
pose of this regulation.’ 
“For all listed articles except auto- 
mobiles, the value of the trade-in as 


— 


Advertisement Emphasizes 
Dealer’s Service Operation 


ALBANY, N. Y.—Economy Appli- 
ance Co., Inc. here, focused public 
attention on its extensive service op- 
eration through the medium of a 
large newspaper advertisement which 
featured photos of the concern’s fleet 
of service trucks and members of 
the service staff. 

Caption of the advertisement read: 
“Remember, your purchases’ are 
backed by quick, dependable service. 
Here is proof.’’ Nine cars and trucks 
were shown in the photos, along with 
10 servicemen. Copy read, in part: 

“Our fleet of trucks is manned by 
skilled, factory trained personnel who 
are capable of installing your new 
appliance or repairing your old one. 
Our establishment was actually built 
on service to our customers. The 
house that service built where serv- 
ice is a business and not a sideline. 

“A survey of hundreds of cus- 
tomers served by Economy Appliance 
Co. during the past year shows that 
96% of them are satisfied with the 
products and the service rendered by 
Economy. For over 31 years Econ- 
omy Appliance has been servicing 
what they sell. And during all these 
years we have strived to give cus- 
tomer satisfaction. .. . 

“This year, again, we pledge our- 
selves to serve you in the best way 
possible. . . .” 


Hotpoint Offers Film Series 
For Movie and TV Ads 


CHICAGO—A new series of dealer 
film announcements for television and 
moving picture screens has been de- 
veloped by Hotpoint, Inc., featuring 
all-electric kitchens and _ planned 
home laundries, John F. McDaniel, 
Sales manager, announced. 

One reel has seven one-minute an- 
nouncements and seven 30-second an- 
nouncements on kitchens and laun- 
dries, as well as two range models 
anc ‘wo refrigerators. The other reel 
has seven one-minute announcements 


on water heaters, home laundry, 
au" matic washer, dishwasher, re- 
fricerator, and complete kitchen. 

. addition to these 16-mm. sound 
fily.s, the same reels and subjects are 
8. lable in color on 35-mm. film. 


F\.. Firm Formed To Sell, 


ly all Marvair Systems 


’ has joined W. W. McMillan 
t orm MceMillan-Mahoney, Inc., 
i franchise dealers for Marvair 
H Pumps. 

firm will engage in selling and 
ing year-round Marvair air 
‘loning and heating systems and 
‘l sheet metal installations. 
. joney has been a resident of 
Ja mville since 
en the Marvair dealer in Jack- 
‘© for the past several years. 


It’s a Trade-In 


is the case with any allowance or 
discount, must be deducted from the 
cash price to obtain a new price; 
and the specified down payment must 
be paid in cash. 

“Thus if a $100 trade-in allowance 
is given toward the purchase of a 
$400 television set, the 25% mini- 
mum cash down payment is $75 and 
the maximum that can be loaned on 
the set is $225. 

“The purchase of an article by a 
dealer or his representative and the 
use of funds derived from the sale 
by the customer as part of the re- 
quired down payment on a listed 
article other than an automobile is 
a violation of Regulation W. 


“This has been and remains the 
rule. Any arrangement which at- 
tempts to circumvent the down pay- 
ment provisions of the regulation is 
illegal.” 


Scarce Stimulant 


Use Free Beef To Boost Demand 
For Home Appliances 


JAMESTOWN, N. Y.—Lindquist 
Hardware, Inc., 2 South Main St., 
used scarce beef cuts as a promo- 
tional gimmick to stimulate demand 
for appliances. 

The store offered 25 lbs. of choice 
beef free with the purchase of any 
refrigerator, washer, range, or freez- 
er during a three-day promotion. Ten 
Ibs. of beef was offered with each 
purchase of a kitchen sink or a hot 
water tank. 


Shobe, Inc. Appoints Nevill, 


Roberts as Vice Presidents 


MEMPHIS, Tenn.—N. S. Shobe, 
president of Shobe, Inc., wholesale 
electric appliance firm, announces the 
appointment of C. M. Nevill as vice 
president in charge of sales. William 
L. Roberts, a vice president of the 
firm for the past year, has been ele- 
vated to the post of executive vice 
president. 


‘Oasis’ In Dothan 


Appliance Store Finds Public Appreciates 
Drinking Fountains on Outside of Store 


DOTHAN, Ala. — Providing two 
drinking fountains, one located at 
either side of the entrance to the 
store, is a simple step, which has 
brought a lot of goodwill and addi- 
tional appliance sales volume _ to 
State Furniture Co., which is lo- 
cated here. 

The wall-mounted drinking foun- 
tains were simply piped into the 
store’s water supply system. Each 


is bracketed on the doorpost, bring-— 


ing the user up within a few inches 
of the main display windows of the 
store. 

During torrid summer weather, as 
many as 350 people per day stop to 
enjoy a refreshing cool drink from 
the fountains, according to the State 
Furniture Co.’s management, which, 
of course, “exposes them" briefly to 
displays of refrigerators, home freez- 
ers, laundry equipment, ranges, elec- 


tric housewares, and similar appli- 
ance items. 

“We have had a lot of people drop 
in to thank us for placing the foun- 
tains out where the public can use 
them without entering the store,” 
an executive declared. ; 

“Our original reason for installing 
the two fountains was that there 
were no public fountains for several 
blocks in any direction. 


“This meant that downtown shop- 
pers either had to buy a fountain 
drink, or had to bother a clerk at 
a soda fountain for just a drink of 
water. 

“Many people detour on downtown 
shopping trips to our location one 
half block off the main street. We 
feel that when the time comes to 
make an appliance purchase, this 
extra service to the public will be 
well appreciated.” 


-CKSONVILLE, Fla.—H. J. Ma- . 
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‘in DISHWASHERS! 


Now ... more Hotpoint Automatic Electric Dishwashers are being bought each week 
than were delivered during any of our best pre-war years—and still 97% of the market remains 
untouched. Of the 37 million American families who are prospects for automatic electric 
dishwashers, Good Housekeeping Magazine surveys indicate 32.8% of these homemakers 
are planning to buy now. 

This is one of the fastest growing major appliances in the industry. You can’t afford to overlook 
this greatest of all new profit builders. Here’s why the Hotpoint Automatic Electric Dishwasher is 
the logical dishwasher to enable you to cash in on this vast, booming market— 


RANGES © REFRIGERATORS © DISHWASHERS © DISPOSALLS ® ¢ WATER HEATERS © CABINETS 


FIRST in sales... Hotpoint’s sales 
of automatic electric dishwashers far 
exceed those of any other manufacturer. 


FIRST with Front Opening. . . Hot- 
point was the first to offer an automatic 
dishwasher with front opening—for 
greater ease in loading—for uninter- 
rupted work surface—for convenient in- 
stallations under counters or cabinets — 
for use of overhead, down-rinsing spray. 


FIRST with Electric-Heat Drying... 
Hotpoint was the first to provide electric- 
heat drying with forced hot air circula- 
tion for faster drying with clean, hot air. 


FIRST with Dish-Warmer... Hotpoint 
was the first to offer this modern feature 
for the convenient warming of dishes. 


FIRST in Customer Demand Now 
... Hotpoint Automatic Dishwashers 
rank first among dishwashers wanted 
most by most people. This is your mar- 
ket. Cash in on it with Hotpoint. 
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Carbon Tet.-- 


(Concluded from Page 1, Column 2) 
considering distribution controls be- 
cause of rising demands for carbon 
tetrachloride to make ‘Freon,” a gas 
used in refrigerating and air con- 
ditioning systems, and for use in 
grain fumigants, fire extinguishers, 
insecticides, dry cleaning, and vari- 
ous industrial applications. 

NPA presented figures showing 
that ‘‘Freon” requirements this year 
will be 25 million pounds more than 
the 85 million pounds available and 
that grain fumigants will demand 
approximately 10 million pounds 
more than available supplies. 

Total 1951 requirements for car- 
bon tetrachloride, according to NPA, 
will amount to almost 260 million 
pounds, while anticipated available 
supplies will be only 220 million 
pounds, thus leaving orders for 40 
million pounds unfilled. 

The committee reported that car- 
bon tetrachloride producers for some 
time have been allocating supplies 
voluntarily among their customers. 
Members pointed out that DO orders 
are filled first from allotments for 
each industry which they supply. 
The remainder is divided among 
those having unrated orders. 


7 N-K Plants Close for Vacation 


DETROIT—Seven Nash-Kelvinator 
Corp. plants in Michigan, Wisconsin, 
and California will close during the 
first two weeks of July for annual 
employe vacations, R. A. DeVlieg, 
vice president in charge of manufac- 
turing, said today. More than 22,000 
hourly employes will take paid vaca- 
tions at this time. 


Air Conditioning a Tavern Has Many Angles 


Moving Air over Bar Flattened Beer Until 
Unit Was Moved, Now Everybody’s Happy 


OMAHA, Neb. — Joe _ Costello 
thought that he would like to have 
the bar in his tavern at 1102 N. 16th 
St. here air conditioned. But after 
the installation was made, _ he 
changed his mind. 

Which taught S. B. Johnston, sales 
representative for the Henry W. Mil- 
ler Electric Co. here a lesson that he 
never forgot, and one that he applied 
in all future tavern sales. 

Johnston walked into his problem 
innocently enough. He solicited Cos- 
tello for the sale and got the order. 
Costello told him that he wanted the 
5-ton G-E unit set at the end of the 
room so that it would blow cool air 
along the bar. These customers par- 
ticularly should be comfortable, he 
thought. 

Johnston was happy to oblige and 
that is the way the installation was 
made. 

But, instead of being happy, Cos- 
tello’s customers started to complain. 
And so did Costello. 

It seems that the cool air moving 
along the length of the bar tended to 
flatten draft beer after it had been 
served. It also shortened the “head” 
on the beer quite rapidly. 

The customers complained about 
the flat beer and Joe had to put more 
beer in the glasses to make up for 
the shorter head. 

This did not make Joe very happy. 
He was further irked to find that the 
bar stool holders were too comfort- 
able. They would sit there longer and 


dawdle over one or two beers, thus 
cutting down on the volume of sales. 

So Joe demanded that Johnston 
move the air conditioner so that it 
would disseminate cool air more 
evenly about the room. 

Johnston again obliged. When this 
was done, all the customers in the 
place were happier and so was Joe. 
His beer sales went up again when 
there was no longer any incentive 
to linger at the bar. 7 


Commercial Dealer’s 
News Sheet Builds Sales 


MADISON, Wis.—The Refrigera- 
tion Equipment Co. here, is issuing 
a little monthly mimeographed news 
sheet which is called ‘Facks n’ 
Figgers,” and it is helping get more 
business, according to Gil Harder, 
of the company. 

The publication contains short bits 
of copy about new refrigeration 
equipment, restaurant, store, and 


’ tavern remodelings, jokes, and indus- 


try facts. Informal business and 
social notes about company personnel 
and customers add spice. 

About 5,000 of these folders are 
mailed monthly at a relatively small 
cost. Harder says that customers 
like the publication very much and 
salesmen say it helps them make 
more sales. 


More SZecal features 


at No Extra Cost! 


GLOBE WALES 


Check these “Extra Value” Features 


LEAK-LOK BONNET SEAL— exclusive Kerotest 


FULL FLOW— unrestricted interior design 
gasketing practice assures leak-proof bonnet 


assures maximum volume and pressure per- 


formance. 


SELF-ADJUSTING—abrasion and forced seating 
eliminated by self-compensating ‘‘floating’’ disc. 


POSITIVE SHUT-OFF quick seating disc seals 
flow without forcing— operates easily— gives 


extra-long service. 


Always Extticr Value 


KEROTEST MANUFACTURING CO. 


Vv 


joint. 


TEMPER ATURE-PROOF 


develops porosity. 


The exclusive LEAK-LOK feature 
at the bonnet joint squeezes the 
gasket to form the perfect 


REPACKS IN USE— positive back-seating permits 
¥v repacking under full pressure with safety 


solid forged brass body 
withstands high temperature soldering— never 


BONNET 


s\v s\\ 


leak-proof seal. 


25%"-4"" 
Cast Brass 


a No Et CoC 


PITTSBURGH 22, PENNSYLVANIA. 


Appliance, TV Selling Practices} Hit- - 


(Concluded from Page 1, Column 4) 


have price wars.” 

Gross suggested that dealers re- 
fuse to handle the products of a 
manufacturer who does nothing to 
halt the battle “if you can stand the 
gaff.” 

In the keynote address of the meet- 
ing, Mort Farr, NARDA president, 
placed the blame for present dealer 
inventory difficulties on “poorly es- 
tablished lines of intelligence.” He 
said: 

“We relied too much on hunches 
and on the opportunities of the 
moment, and too little on surveys. 
We didn’t send out scouts to see 
what was coming over the next hill.” 

He commended the Radio-Televi- 
sion Manufacturers Association for 
making available to dealers as well 
as manufacturers the findings of its 
monthly surveys. He said this was 
evidence of the producers’ “sincerity 
in efforts to avert recurrences of the 
troubles confronting us all today” 
and a means for ending ‘doing busi- 
ness by guesswork.” 


RECORDS SHOULD BE STANDARD 


Among activities which NARDA is 
planning for the future, Farr re- 
ported, are: 

A standardized system of business 
records for the industry; a 1951-52 
trade-in guide to be announced 
soon; more frequent and extensive 
studies of business operation expense 
and inventory situation; and con- 
tinued efforts to establish com- 
munity-minded selling as a means of 
driving out “the gambling element 
—the fellow out for a fast buck.” 

Speaking on “Good Management 


© Is Good Business,’ W. A. Blees, vice 


president of Avco Mfg. Corp. and 
general sales manager of its Crosley 
Division, pointed out that good man- 
agement is possible only with a good 
accounting system. This means, he 
said, that needed information must 
be compiled not only accurately but 
rapidly since figures six months old 
are of no value in the fast-changing, 
“jet” appliance business. 

Blees said good records must be 
kept to comply with government 
regulations as well as to plan in 
advance. Predicting that government 
control will get worse instead of 
better, he asserted that the manage- 
ment problem will become increas- 
ingly difficult as the dealer has to 
spend more time on paper work for 
the government and less on sales 
and service. 

Blees said Crosley is making a 
sincere effort to “sit down” with its 
dealers and work out well-organized 
programs based on what the dealer 
can reasonably be expected to do. 

He explained that this involves 
figuring out how many appliances 
the dealer should be able to sell, how 
to finance them, and how to sell 
them, including advertising cam- 
paigns planned 90 days in advance. 
He claimed this joint planning is 
achieving great success in many 
areas. 


BUY TOO MUCH MERCHANDISE 


One mistake dealers make, Blees 
continued, is that they buy too much 
merchandise from manufacturers who 
want to sell them too much. Inven- 
tory control “is the secret of the 
appliance business,” he stressed. 

Blees recommended that retailers 
carry a 30-day inventory. He said 
they should have a turnover six to 
nine times annually. 

He recalled that he had warned 
dealers in the past not to overbuy, 
not to buy from a lot of different 
sources, and not to try to be a de- 
partment store. 

“You can’t be a department store,” 
he told the dealers. ‘You haven’t the 
facilities or the capital or the knowl- 
edge to get turnover on many lines.” 

But, Blees said, many dealers ig- 
nored these warnings. 

At one point in his talk, Blees said 
his company has got to weed out the 
“irresponsible” dealers in areas where 
Crosley retailers are ‘too thick.” 


Other speakers were Carl V. Haev- 
ker, RCA Victor merchandise display 
manager; A. L. Scaife, manager of 
merchandising, Traffic Appliance 
Dept., General Electric Co.) an: 
William W. Cone, vice president , 
charge of sales, Krich-New Jerse: 
Inc., Newark. 

Cone described a merchandisin- 
program developed by his compar - 
for its RCA Victor television deale 
that is claimed to be producing o: 
immediate sale for every five pro 
pects contacted, with more beir 
realized on “simple follow - up 
Known as “Operation Trade,” t) 
program was designed to solve t: 
“ordinary” trade-in problems of dee 
ers. 


KRICH-NEW JERSEY PLAN 


Under the plan, Krich-New Jers . 
offers each dealer a share of a | ¢ 
of small-screen RCA Victor TV ow 
ers in his trading community. Ea 
dealer is also offered an array 
field-tested selling tools to bring the 
“logical prospects” into his sto» ». 

The distributor guarantees to pi 
chase from the dealer every R¢ 
Victor 10-in. set he takes in trade, 
a price of $50 per set, when accept 
in trade against a 1951 big-pictu 
RCA Victor set. If the dealer choos:s 
to retain the 10-in. set, he can use 
a plan whereby the RCA Service Co. 
in the territory will recondition tie 
set for a flat price of $8.95. Then the 
dealer will be permitted to sell any 
regular RCA service contract at the 
same rate as prevails on new sets. 

For dealers who wish to promote 
their reconditioned RCA Victor trade- 
ins, the distributor will make avail- 
able cooperative advertising funds 
plus. specially-prepared newspaper 
mats. 

In addition to “Operation Trade,” 
Krich-New Jersey is offering a free- 
trial home demonstration program. 

Haecker, in a rapid-fire talk, out- 
lined the ingredients of successful 
selling, while Scaife passed on a 
number of tips on merchandising at 
the point-of-sale. 

Besides the separate talks, there 
were three symposiums covering 
sales and sales promotion, manage- 
ment, and servicing. 


FUTURE OF TELEVISION 


During the servicing symposium, 
Antony Wright, vice president in 
charge of engineering for Capehart- 
Farnsworth Corp., took a look at 
the future of television. He made 
these points, among others: 

On ultra high frequency: “I do 
not know of any receiver merchan- 
dised today that cannot be made to 
operate on UHF with the various 
adaptors and conversion kits which 
I am sure will be made available to 
you as soon as the need arises.” 

On color: “We know that color 
television receivers in any form and 
built to any system cost more than 
a black and white television receiver. 
My own estimate for a good receiver 
which will operate on both black and 
white and color, providing the same 
size picture for color as in_ black 
and white, with the same inherent 
stability . . . is double the cost of the 
black and white.... 

“Thus, in my opinion, the emphasis 
in selling should still be on black 
and white until such time as we man- 
age to stabilize the situation and 
where we have succeeded in engi- 
neering a sound product at a reason- 
able selling price... . 

“Of course there is always a mal- 
ket for the pioneer.... 

“An all-electronic system is still 
two years away... .” 

On business prospects: “Every ull 
in business is followed by a period 
of great activity .... It may wel! be 
that a second buying wave will occur 
just as soon as people’s pocketbo »ks 
have been fattened up and shorta7zes 
will develop.” 

Additional details on the sym 0- 
siums and talks will be reportec in 
succeeding issues of the NEWS. 
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KEEP IN TOUCH WITH 


This official organ of the British 
Refrigerating Industry incorporates the 
two original British Journals: ‘Cold 
Storage & Produce Review'’ and “Ice 
& Cold Storage." Now in its 54th 


SUBSCRIPTION, POST FREE 


mA CAAT OI 


year, “Modern Refrigeration" gives the latest reliable technical and practical informatic %. 


Send for a free specimen copy. 


MODERN REFRIGERATION, Empire House, St. Martin's-le-Grand, 
London, E.C.1, England a 


$4.00 A YER 
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f »duce Dept. Can Be a Money-Maker 


| ahaa 


-ofitable Store Operation Ties In Closely 


\ ‘ith Refrigerated, Open-Type Produce Cases 


qICAGO — Refrigerated, open- 
produce display cases not only 
to stimulate sales of such prod- 
but they contribute to im- 
ed and more profitable store op- 
ng practices, it was brought 
during discussions at the recent 
.al convention here of the Na- 
| Association of Retail Grocers. 
is came to light in a panel dis- 
on on “The Produce Department 
.ecessful Food Store Operations,” 
Walter A. Reich, Kansas City 
saler, as moderator, and Harold 


OA RS Se me 


\ 

I _rdson, Richardson’s, Kansas 
Cc Cordell Thurman, Monteil’s, 
N 1 Kansas City, Mo.; and Loren 
y x, Whiteway Food _ Stores, 
Aravillo, Tex., constituting the 
pa i. These latter three represent 


ty. s of food stores ranging from 
thy small neighborhood market to 


th very large supermarket. 

nere the food store retailer 
do. u’t have a refrigerated produce 
ca he must plan and work to get 


a oigger reduction of his produce 
inventory over the weekend. 

retailer without refrigerated 
equipment for his produce must 
turn his stock over more frequently, 
and cannot buy in large, cost-saving 
quantities. 

Dry-rack (unrefrigerated) displays 
demand more attention from store 
help than do refrigerated displays. 

The double-duty type of refrig- 
erated produce case was strongly rec- 
omended by a large store operator 
as an answer to the problem of 
maintaining sizable inventories and 
holding them over a weekend, where 
necessary. 

In answer to the question “what 
temperature is best for the display 
and storage of green vegetables” the 


Commercial Electric 
Cooking Equipment Sales 
Up 89% over '50 Period 


CHICAGO—An analysis of distrib- 
utor inventory reports for the first 
four months of 1951 show that dealer 
sales of commercial electric cooking 
equipment have increased an average 
of 89% over the same 1950 period, 
according to Orrin E. Wolf, vice pres- 
ident, Hotpoint, Inc. 

In the first progress report made 
on the new distribution system put 
into operation by the company two 
years ago, Wolf said that some 
months covered by inventory reports 
show sales increases by dealers of 
as much as 128.6% over a compa- 
rable 1950 period. 

Under the new distribution plan 
sufficient inventories can be main- 
tained at the wholesale level to en- 
able dealers to meet sudden surges 
in market demand, he said. 

In January, 1949, contrary to the 
industry-wide practice of franchising 
direct accounts for undefined sales 
areas, the commercial division of 
Hotpoint set up a distribution system. 
Similar to that used in the domestic 
appliance field. 

For the first time in the history of 
the commercial equipment industry, 
dist:'butors’ territories were defined 
and sssigned to a selected list of key 
accounts, Wolf said. Sales potential 
of «.ch new territory was measured 
to i sure that capital and manpower 
Inve ‘ments by distributors would be 

“d 


F om a total of several hundred 


dir ‘y franchised accounts, 40 
wh sale distributors and some 65 
dis 5utors’ branch houses were 
ch 1 to form the operating nucleus 
o! new marketing system. 


lers in each sales area are se- 
le. by these distributors and clas- 


sl as “servicing” and non-serv- 
IC! according to their particular 
qi ications, Wolf stated. Since rel- 
aly few dealers have the inclina- 


u r the facilities to service the 
ercial equipment they sell, each. 
utor has the responsibility of 
ning adequate service facili- 
his territory, he said. 

business done by Hotpoint in 
‘ommercial field is routed 
n these new distributor chan- 
~ The only exceptions to this 
Pol are Department of Defense 
ts and several large national 
ts that must by their nature 
an spe be handled directly at the 
’. Wolf pointed out. 


jaree 


consensus of the panel was that 38- 
40° was probably the best all-around 
temperature range. Lower tempera- 
tures might be more ideal for cer- 
tain products, but others might suffer 
under such lower temperatures, it 
was pointed out. 

From the discussions by panel 
members and from comments made 
from the floor it developed that pro- 
duce departments in large markets 
account from 13-14% of the store’s 
over-all volume, and in _ smaller 
stores somewhat less. In large mar- 
kets the turnover of produce depart- 
ment stock is twice a week, but may 
be as frequent as every two days in 
a smaller store. 

Figures presented during the dis- 
cussion revealed that the volume per 
square foot per week of space for 
the produce department ranged from 
$1.80 for the medium sized store to 
$2.99 for a large supermarket. 

If 10% of the produce department 
volume is sufficient to pay the wages, 
a full-time man should be used in 
the produce department. If the 
volume doesn’t justify a full-time 
man, some particular employe should 
have the responsibility for the opera- 
tion of the produce department, it 
was pointed out. 

Monteil’s, a large suburban super- 
market in North Kansas City, Mo., 
has its own produce pre-packaging 
department. Its refrigerator equip- 
ment for the produce department 
consists of three 10-ft. open-type 
self-service display cases, a 6-ft. by 
10-ft. walk-in cooler, one _ 10-ft. 
frozen food display case, and one 
frozen juice case. 


Frozen Food Convention 


Set for Chicago In ‘52 


CHICAGO — The 1952 National 
Frozen Food Industry Convention 
will be held in Chicago during the 
week of March 2, according to W. L. 
Pavlovski, 1952 Chairman of the All- 
Industry Frozen Foods Convention 
Committee. 

The Stevens hotel has been chosen 
to house the convention. 

Tentative plans are to arrange a 
general session to include all seg- 
ments of the industry. All groups will 
be canvassed to determine the topics 
of greatest interest so that the pro- 
gram can be planned accordingly by 
the Convention Committee. 

Separate meetings of the various 
groups sponsoring the convention 
will be held as usual, and social 
functions will be a part of the pro- 
gram. 

Included among the participating 
Associations are the National As- 
sociation of Frozen Food Packers, 
the National Wholesale Frozen Food 
Distributors, the National Food 
Brokers Association, and the Na- 
tional Association of Refrigerated 
Warehouses. 


Poffenberger To Represent 
Schaefer In 3 States 


MINNEAPOLIS — Schaefer, Inc., 
manufacturer of Schaefer ice cream 
cabinets and ‘Pak-A-Way” home 
freezers, has announced the appoint- 
ment of Henry L. Poffenberger as 
district factory representative’ in 
Ohio, Kentucky, and eastern Indiana. 

Poffenberger will maintain perma- 
nent headquarters in Columbus, Ohio, 
from whence he will maintain close 
contact with ice cream manufactur- 
ers, Schaefer ice cream cabinet dis- 
tributors, and Pak-A-Way distribu- 
tors in his territory. 
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Simulated Statement Stunt Succeeds 


Getting Direct Mail Read Was a Problem, 
So This Dealer Tried “Shock Treatment’ 


DENVER — Maurice Fisher, local 
retailer, has found a highly success- 
ful way of getting householders to 
read his direct-mail pieces. He sends 
the pieces out in the form of a simu- 
lated statement. 

Fisher believes that well-written 
direct mail listing the store’s serv- 
ices and lines and sent to numerous 
homeowners chosen from the city 
directory can be one of the most 


effective methods of bringing in new. 


customers. 

The trouble was that many people 
automatically throw all printed pro- 
motional material into the waste- 
basket without reading it. On the 
other hand, bills are usually opened 
immediately. 

Pondering the problem, the hard- 
ware dealer asked himself: ‘“‘Why not 
combine the two?” He did just that 
and now the simulated statements 
are showing a remarkable response 
of 20% or more, where other types 
of direct mail did well to produce 
a 5% return. 

Each direct-mail piece is a printed 
form resembling a monthly bill. It is 
enclosed in the usual small windowed 
envelope. 

Bearing the store’s letterhead, the 
envelope arrives at the home with 
an addressographed name and ad- 
dress appearing through the ‘“win- 
dow.” In most cases, the recipient 
has never been a Fisher customer. 
So his first reaction is one of con- 
cern, feeling that he has been mis- 
takenly billed for purchases he has 
never made. 


“Most people tear the envelope 
open at once to see how much the 


‘pill’ is for,” Fisher said. “In place 
of the usual ‘Please remit,’ however, 
they find a pleasant, courteous 
letter.” The letter reads: 


“Just a frank statement addressed 
to:—Mrs. Chairman of the Board of 
the Home. Fr. 2791—a_ telephone 
number that. will save gasoline, time, 
energy, disposition, and money. 

“Naturally, we'd like to have you 
visit our store. Dress as you would 
for a chat with a neighbor. Avoid 
the usual preparation for a formal 
expedition down town. 

“But— 

“If it isn’t convenient to visit us, 
our telephone, prompt delivery, and 
charge account facilities offer you 
top brand housewares, cleaning sup- 
plies, paint, kitchen gadgets, hard- 
ware, garden supplies, toys, gifts, 
sports equipment—with a minimum 
effort for complete stocks at saving 
prices. 

“Use your charge account and our 
delivery service.” 

This simple, inexpensive promotion 
has been the most profitable direct- 
mail stunt the store has ever used, 
Fisher declared. 


Wolff & Marx Names Robt. Marrs 


SAN ANTONIO—The Wolff & Marx 
Co. announces the appointment of 
Robert Marrs as supervisor in the 
major appliance department. 

“The supervisory position is a 
new one created in connection with 
expansion of the store's organization 
for outside appliance selling,” said 
C. L. MacNeal, head of the depart- 
ment. 


Here's an open display case that you can sell because you can make it fit your customer's 


individual needs exactly. 


1 add or subtract whatever you need to fit 
the requirements of your customer's store 


y] create 12 different body styles 


With the NEW Sherer Model UL2710-C YOU CAN: 


deliver it 


4 or you can change it, at any time in the 


change it on your floor — before you 


future — right in the user's store. 


3 STYLES OF SUPERSTRUCTURE 


High canopy with Sliding Mirrors 
that multiply the appeal of the 
merchandise on display — and 
makes servicing possible from the 
rear as well as the front 


SHERER OFFERS FREE STORE ENGINEERING 
AND PLANNING SERVICE. Write for details. 


Low canopy with fixed mirrors 


Stainless Steel Cap for low cases. 


Where required, can be used back 
to back for Island display set-up 


Solid panels, both 


Solid front with 
slide door back 


4 CHOICES OF STORAGE BASE ARRANGEMENT 


OPEN DISPLAY CASE 


with sliding mirrors 


Slide Door front with 
solid panel back 


front and back 


Also write for details on Sherer's New eeeeeeeeeoeeoeoeoeeoeeeeeeeee 
Finance Plan. @ If you want to put the advantages of these @ 
> new Sherer developments to work for you @ 

e 
SHERER-GILLETT COMPANY WRITE FOR FRANCHISE INFORMATION ¢: 
Dept. AC Name q 
MARSHALL, MICHIGAN ad ‘ 

@ 

+ 

e City State i. 
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Slide Doors both front and back to 
make it a “pais through" Case 
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INSIDE DOPE 


by GEORGE F. en oe 


oe 


(Concluded from Page 1, Column 1) 


“risque” stories are enjoyed by every 
type of men and women in all walks 
of life. 

“Shock” is the essential element 
of humor. Off-color jokes, according 
to Prof. Wilmann, explode the great- 
est “shock” a normal person can 
take ‘‘with a playful attitude.” 

The pYeasure we get from humor, 
according to this University of Illi- 
nois professor, is relief of tensions. 
Learning that we can entertain for- 
bidden ideas if we do not take them 
seriously, we are happy. 

Hence, the popularity of “risque” 
stories. 

(In that connection, ‘‘Dope’”’ wishes 
contributors of jokes would take 
cognizance of postal rules and regu- 
lations. Many of the stories we re- 
ceive defy our ability to “dry clean” 
and translate in terms that censors 
will allow to pass through the mail.) 


Gags of the Week 


One of ‘“Dope’s” friends in the 
sports world suggests that we buy 
up Truman’s contract and hire a new 
coach. 


“Here is a simple way to keep up 
with the Joneses. Just slow down, 
and in a few years you'll meet them 
coming back.’’—FRANCES BENSON in 
the Animator. 


Thought for Businessmen 


“Democracy, in the absence of in- 
formation, is the consensus of ignor- 
ance.”—Dr. R. L. JOHNS, University 
of Florida. 


Homo Sap 


Statement by the Hon. George P. 
Monahagan, fire commissioner of the 
city of New York: 


“I certainly consider fire preven- 
tion very important and I would not 
want to give the impression that I 
am soft-pedaling it. With more em- 
phasis on fire prevention, we might 
be able to cut down on the number 
of fires.” 


“A young girl whose job was to 
drive finished Plymouths off the as- 
sembly line was accused by a shop 
steward of driving too fast. She 
slapped him, so was temporarily sus- 
pended. Workers quit in protest. Fi- 
nally the Plymouth Div. of Chrysler 
was forced to send 7,000 home. That 
idled Briggs Mfg. Co., builders of 
Plymouth bodies. Another 5,500 tem- 
porarily out of work. So 12,500 people 
were affected because a girl slapped 
someone who criticized her.”—Em- 
ployment Counselor. 


While living in Brooklyn, Henry 
M. Stanley of “Dr. Livingstone, I 
Presume ?”’ fame, entered the follow- 
ing sad story in his journal: 

“Boarding with Judge X. Judge 
drank; tried to kill his wife with 
hatchet: attempted three times—I 
held him down all night. Next morn- 
ing, exhausted; lighted cigar in par- 
lour; wife came down—insulted and 
raved at me for smoking in her 
house.” 


Out of Our Mailbag 


Editor: 

Having been a loyal reader of your 
“Inside Dope” column for a number 
of years, I want to let you know 
your observations on the American 
system of private enterprise are in- 
spiring not only to men of our indus- 
try but to people in the professions 
whose respective journals are nearly 
devoid of sensible, practical philo- 
sophy. 

I could write many pages praising 
specifically your articles, but time 
and space will not permit—so let me 
give you a blanket endorsement and 
a hearty “WELL DONE.” 


Of particular interest to me have 
been your essays on the pseudo- 
liberal teachers who have been slip- 
ping the “party-line”’ or its equiva- 
lent to young students. My training 
was academic, and I came in contact 
with a great many teachers of all 
types; some of the old school (thank 
heavens there are a few left!) ; some 
who floundered about with the ‘as- 
sumption a teacher: could survive in 
his profession by merely bluffing and 
mouthing the standard vocabulary 
of modern education; and many who 
felt the world owed them a living, 
that they could remake the world by 
simply progressive legislation, and 
that education should be easy enough 
for the lowest mentality to make a 


passing grade. (Doubtless to prevent. 


frustration and other evil tokens of 
discipline and responsibility.) 

I have some views on education 
which would get me the title of re- 
actionary: 

As Jefferson so brilliantly wrote: 
“All children, regardless of race, col- 
our, or creed, should have the oppor- 
tunity for free public schooling until 
the end of grammar school. At that 


—® recorded facts of Man’s culture! Im- 
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Regardless of whose condensing unit you buy 
in any size from 4% through 25 H.P.—your first 
demand is to insist that it have a CLEANABLE 
water-cooled condenser. It costs no more originally, 
and the added advantages in longer life and more 
efficient service can't be overlooked. No matter how 
poor the water conditions, and no matter how long 
the service of the unit, you can always count on 


JOBBERS in all principal cities carry HM condensers 


in stock for immediate delivery. 
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SEND FOR DESCRIPTIVE LITERATURE 


Insist... 
ON a 


Water-Cooled, Double Tube, Counter-flow 


restoring new-unit efficiency by the simple use of a 
spiral cleaning tool which will thoroughly remove, 
mechanically, all the harmful corrosive material that 
might accumulate on the water tube interiors. You 
needn't settle for less, for almost all leading manu- 
facturers are recognizing the advantages of clean- 
ability—and are equipping their units accordingly 
in all sizes. Capacity Range Ys through 25-ton. 
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OFFICES: BESSEMER BUILDING ¢ PITTSBURGH 22, PA. 
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time those who were willing, able, 
and, of course, of sincere intent, 
would continue through the second- 
ary school at public expense. Upon 
graduation, the students who re- 
mained willing, capable, and sincere 
would have the opportunity to attend 
college at public expense.” 


At first thought such a scheme 
seems socialist and radical—but do 
we not now spend millions of tax- 
payers’ dollars in the futile attempt 
to educate everybody and his brother, 
regardless of qualifications? Jeffer- 
son’s plans would continually reduce 
the number of students until the 
college graduate level and would con- 
sist of only the most capable students 
regardless of financial circumstances, 
or other limiting factors. 

I have strong opinions regarding 
certain points in education: 


A. Stress the basic courses of read- 
ing, writing, grammar, language, 
spelling, and the mechanics of ex- 
pression. 

B. Stress history with emphasis on 
the part played by human nature 
rather than just facts and dates 
which occurred without mentioning 
cause and effect. 


C. Stress mathematics and geome- 
try, not for preparing engineers and 
physicists—but people who can use 
the laws to think clearly and logi- 
cally. (Geometry is the greatest 
teacher of logic.) 


D. In colleges, stress the so-called 
liberal arts in order to give students 
an understanding of Man, his arts, 
his culture, his literature, and his 
philosophy and religion. I have spok- 
en to dozens of young professors who 
sincerely believe the term “liberal 
arts’ means subjects in which the 
opinions of the instructors serve as 
the text for the course rather than 


agine using the word “liberal” in a 
political sense to justify unlimited 
academic license! 

E. Abolish the dozens of theoreti- 
cal courses in social sciences, politi- 
cal sciences, and courses in revamp- 
ing human nature. 


F. Prohibit use of the academic 
gown for graduation exercises by any 
person until they are a candidate for 
the bachelor’s degree. The pomp and 
glory heaped on high school gradu- 
ates who just slid under the rope is 
degrading and disgusting! The stu- 
dent who leads his class gets the 
same scrap of paper and wears the 
same gown as the laggard who 
spends three or four years loafing 
in the easiest course, and who is 
then graduated to get him out of 
school. Why should there be any in- 
centive, after this? 


G. Abolish the teacher tenure laws. 
The law is supposed to protect teach- 
ers of minority groups or different 
political views. No school board will 
hire a coloured or Jewish or Cath- 
olic or Protestant teacher if that 
characteristic is not desired. So what 
good does the law do? It does keep 
in the schools aged, unfit, incompe- 
tent teachers who never saw the in- 
side of a college and who actually 
harm the students by their per- 
verted views on life and the physical 
needs of mankind. Competition and 
chance to replace undesirable teach- 
ers should be re-installed in the pub- 
lic school system. 

AND I AM A TEACHER! 


Before closing I want to pass 
along a true story told to me by the 
manager of Lancaster’s fine old hos- 
telry, the Stevens House. In 1875, 
when the hotel was planned by some 
of Lancaster’s stalwart Republicans, 
the fame of Thaddeus Stevens in- 
spired the builders to honour their 
fellow-townsman and_ senator by 
naming the hotel, STEVENS HOUSE. 
Before long, the group ran into fi- 
nancial difficulties, and the decision 
was made to substitute for Stevens 


the name of the person purchasii.g 
the most stock. 

After a_ stock-selling campaign, 
the officials discovered to their hor- 
ror that the winning stockholder w: s 
one Mr. Jacob Hoar! The hotel st }] 
bears the name of Thaddeus Stever ;, 
needless to say! And that is.one f 
two places no self-respecting Sout? - 
erner will stay—either at the St - 
vens House, or the Hotel Sherma: ! 

If you want to pass along th 
story in your column, please edit 
to suit yourself. In all cases, if yx 
wish to use material from this lette , 
please do not mention my name. 


LETTER ON FILE 
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Pertinent Prayer 


Give us a good digestion, Lord. 
And also something to digest. 
But when or how that something 

comes 
We leave to Thee, Who knowest 
best. 
Give us a healthy body, Lord. 
Give us the sense to keep it so; 
Also a heart that is not bored 
Whatever work we have to do. 
Give us a sense of humor, Lord. 
Give us the power to see a joke: 
To get some happiness from life; 
And pass it on to other folk. 
—Cambridge (England) Daily Ne »°s 


Clippings from Pocket oj 
A Suit Sent to the Cleaners 


“A gentleman is a man who is 
clean inside and outside; who neither 
looks up to the rich nor down to the 
poor; who can lose without squealing 
and win without bragging; who is 
considerate to women, children, and 
old people; who is too brave to lie, 
too generous to cheat, and too sen- 
sible to loaf; who takes his share of 
the world’s goods and lets other 
people take theirs.” 


“The thing that breaks our back 
is not so mueh the load we are carry- 
ing now, as the weight of what we 
fancy may be tomorrow’s_ burden.” 


“Complications are the spice of 
life. People who try to make life 
simple often succeed in making it 
sterile.’”—Family Circle. 


-“Your living is determined not so 
much by what life brings to you as 
by the attitude you bring to life; not 
so much by what happens to you as 
by the way your mind looks at what 
happens. Circumstances and _ situa- 
tions do color your life but you have 
been given the mind to choose what 
color they shall be.”—Christian Her- 
ald. 


“A man can do no more than he 
thinks he can, but he usually does 
less than he thinks he does.’’—Spe- 
cialty Salesman. 


“As with business, I’m convinced 
that the hard times through which 
we are passing as a nation hold all 
the seeds of future flowering. Noth- 
ing in life is all of a piece. There's 
good in bad times, and bad in good 
times.”—J. C. PENNEY. 


“It is right to be contented with 
what we have, never with what we 
are.”—SIR J. MACKINTOSH. 


“Never throughout history has 4 
man who lived a life of ease left a 
name worth remembering.’’—TIHE0- 
DORE ROOSEVELT. 


“No government ever financed any- 
thing that it did not get contro! of. 
You cannot separate responsiblity 
and power. If the government hends 
out a dollar, with it goes the implied 
responsibility of how it shall be sent 
and some influence on the life of the 
recipient.”—-DR. ALFRED P. HA KE. 


and maintenance facilities. 


on advisory basis. 


OPPORTUNITY OF A LIFETIME 


The owner of one of Washington’s (D.C.) oldest and finest businesses 
in air conditioning, refrigeration and kindred lines will consider 
the sale of same to responsible party/s who will carry on the name 
of same, with all that it implies. 


Distributor franchise for a nationally known and complete line 
with thousands of local installations. 


Large display, shop, garage and storage facilities; fully equipped, 
inventoried and completely staffed with sales, engineering, installa- 
tion and service personnel including machine shop and motor repair 


Excellent government contacts and customer goodwill, making expan- 
sion absolutely unlimited. A-1 Trade relations. 


Requires about $25,000 for deposit and working capital. Long terms 
on out of profits basis. Owner has other interest but will be available 


Submit full details to Box 3751, Air Conditioning & Refrigeration News. 
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“igures Proved It 


efrigerated Display Equipment Can Make 


Jell-Operated Grocery a Real Money-Maker 


RL °4 PEPPEL (front) and Phoebe Peters shop for meats at a Hussmann self-service display 
cos. that was part of one of two American food stores completely reproduced at the 
international Food & Fixtures Exposition held in conjunction with the convention of the 


Novonal Association of Retail Grocers. 


Market in which the girls are shopping was a re- 


production of Gromer's supermarket located in Elgin, Ill. 


CHICAGO—A grocery store can 
stili be a pretty nice money-maker, 
if well operated and equipped in the 
modern way—meaning for a good 
part the installation of up-to-date 
refrigerated display equipment. 

This was proved at the recent 
annual convention of the National 
Association of Retail Grocers and 
International Food & Fixtures Ex- 
position, at which two outstanding 
American food stores were com- 
pletely reproduced, and figures pre- 
sented on their operation for the 
three months ended March 31, 1951. 

One of these stores, Gromer’s 
supermarket, 820 N. Liberty St., 
Elgin, Ill., with 4,000 sq. ft. of sell- 
ing space, had net sales of $256,538.63 
for the three months’ period, and 
showed a net profit of $12,170.60. 


JUST ASK US 


For “easy-to-get” 
product information .. . 
use coupon on “What’s 
New” page. 
Use Key No. for fastest service. 


The meat department has both a 
service and a self-service section, and 
the rest of the Gromer’s market is 
self-service. 

Equipment in the store includes: 

22 ft. of Hussmann double-duty 
self-service meat display cases, de- 
signed for rear stocking through 
sliding glass panels. 


Two 10-ft. Tyler service-type meat o— 


display cases. 

One Weber open-type frozen food 
display case. 

One Tyler 8-ft. frozen food case 
for frozen fish, frog legs, chicken 
sections. 

One Hussmann 18-ft. multiple-deck 
self-service dairy products display 
case. 


20 ft. of Hussmann refrigerated | 
produce display cases plus 10 ft. of | 
matching non-refrigerated dry rack | 


produce display to provide a 30-ft. 
long produce display section. 

One Frigidaire ice cream merchan- 
dising case. 

Tyler ‘Airline’ shelving 
throughout the store. 

The store is air conditioned by a 
Frigidaire store-type air conditioner. 

Heat, light, power, and _ water 
costs for the three-months’ period 
totaled $899.91. 


is used 


SPECIALISTS 


STAINLESS STEEL! 


ROLL-FORMED AND STAMPED 
PRODUCTS 


FUNCTIONAL and DECORATIVE 
MOULDINGS 
STAMPINGS 
ASSEMBLIES 


* 


COMPLETE FACILITIES FOR 
BUFFING 
ELECTROLYTIC POLISHING 
WELDING 
FORMING 


* 


MORE THAN 30 YEARS’ EXPERIENCE 


| * 


SKILLED ENGINEERING SERVICE 


‘te for catalog and 

mmendations. Prod- 
manufactured to 

specifications. 


Kii. ore Avenue 


N LEES Division of The SERRICK Corp. 


* 


Muncie, Indiana 
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COMPACTLY DESIGNED, the new SSM-4 glass front open display 
case is produced by Evans Mfg. Corp. to merchandise dairy 
products, beverages, pre-packaged meats. Joseph Eventoff ex- 


Plains to Pam Martin that the case has a length of 54 in. 


SMALL STORES comprise the market that McCray is aiming at 
with its GV line of triple-duty cases that combine a service 


display case with a lower refrigerated open section for dairy 
Products and rear-opening storage space. Marjorie Adams and 


Sheila Jackson are the attractive models. 


Products Displayed at the NARGUS Show 


More pictures from the International Food & Fixtures Exposi- 
tion held in conjunction with the NARGUS annual meeting in 
Chicago appear here and on page 16 of this issue. Other pictures 
of new equipment shown were published previously on page 21 of 
the June 25 NEws. 


TWO REFRIGERATED decks are provided in 
Viking's triple-deck V-9 open case designed 


primarily for dairy products, Donna Kime 


learns from H. B. Vogt. Simplified endless 


construction is a feature. 
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let ROLD=HORD show you 


the most efficient line 
of refrigeration products 
money can buy 
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F Serpentine Plate Stands 


There is a difference in the performance of 
Kold-Hold Refrigeration Plates that 
shows up in reduced operating costs. The differ- 
ence is found in their greater efficiency . . . 
their ability to pull down larger loads, 
faster . . . using less power . . . at a lower cost to you. 
This efficiency is readily apparent in “Hold-Over” Plates that maintain 
dependable, low temperatures in truck bodies for as little as 10c a 
day. Operated off the existing plant cooling system or by a 
condensing unit mounted on the truck, they hold predetermined 
temperatures throughout the longest day’s hauls and reduce the 
cost of marketing perishable foods. 
This efficiency can be seen in “Serpentine” Plates for quick freezing, 
chilling and holding. These plates have the equivalent of 100% prime surface 


Serpentine Plate Banks 


nn 


| 


because the refrigerant flows in a continuous pass formed in the plate itself. There is no internal tub- 
ing or piping. This exclusive “Serpentine” design in individual Plates, Plate Stands and Plate Banks assures you 
more efficient refrigeration . . . less trouble . . . lower costs! Send for full details today! 
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COMPLETE INSTALLATION of refrigeration and air conditioning equipment plus ranges and 
other food preparation machines as well as counters, booths, stools, and chairs was handled 
for Kofield's restaurant by Talbert-Thomas Co., Chicago commercial distributor, 


f 


REFRIGERATED DESSERT case cooled by blower which forces air up from salad refrigerator 


‘below was devised by Talbert-Thomas for Kofield's restaurant. 


Here Tom Kotsiopoulos, 


proprietor, tests its effectiveness in the presence of |. J. Kristufek, sales manager for the 
refrigeration firm which did the complete installation of all restaurant equipment, 


Refrigeration Distributor Did It All 


Old Air Conditioning System Combined with New To Provide 
Perimeter Cooling; Oil Burner, Booths, and Counters Included 


CHICAGO — An interesting ex- 
ample of how a commercial refrig- 
eration distributor can completely 
equip a restaurant, including air con- 
ditioning, is shown in Kofield’s res- 
taurant on the north side here. 


Besides supplying all the refrig- 
eration and modernizing an existing 
air conditioning system, Talbert- 
Thomas Co., the distributor, sold all 
the kitchen equipment plus the coun- 
ters, stools, booths, chairs, and addi- 
tional air conditioning. 

Operation has been very satisfac- 
tory since the restaurant opened its 
doors more than a year ago, say the 
owners, Cy Bloomfield and Tom 
Kotsiopoulos. 

It’s a pretty fair sized restaurant, 
too, the 50 by 50-ft. dining room hav- 
ing a seating capacity of 100. During 


REFRIGERATION: 
COMMERCIAL 


Packaged Air 
Conditioning Units 
2 to 15 Tons 


Condensing Units 
14 hp. to 40 hp. 


Curtis Refrigerating Machine Division 


of Curtis Manufacturing Company 


1912 Kienlen Ave. St. Lovis 20, Mo. 


Established 1854 


meal times it’s crowded, and it gets 
a good play between times also. 

Perhaps the most unusual feature 
of the installation as a whole is the 
air conditioning layout. In converting 
the building from its former occu- 
pancy the restaurant owners and 
Talbert-Thomas decided to make 
use of an existing 6-ton package 
unit and duct system, according to I. 
J. Kristufek, sales manager of the 
refrigeration firm. 

“However, this one unit wasn’t 
large enough to handle the job, so 
we installed another unit, a 7144-ton 
G-E conditioner,” he explains. “Four 
ceiling diffusers were installed for 
the original system to handle the 
center area of the dining room, being 
located to follow the L-shaped layout 
of the room. This system is controlled 


by a room thermostat mounted on a 


—© 


column near the center of the dining 
room,” 


Existing Ductwork Insulated 


The existing ductwork on the 6- 
ton system was also insulated. 

Another unit, the 7%-ton condi- 
tioner, was installed to provide cool- 
ing (or heating) of the perimeter of 
the dining room. An 18 by 24-in. duct 
runs from the conditioner along the 
ceiling around the two outer walls 
of the restaurant. 

These walls are mostly glass and 
thus account for a heavy load, both 


during summer cooling and winter 
heating. 

Mounted in the ceiling below the 
duct are 10 half-round air diffusers 
which discharge towards the win- 
dows. Two of the diffusers are in the 
vestibule. 

Control of this perimeter system 
is by a thermostat mounted on one of 
the supporting columns beside the 
windows. 


Designed for Year-Round 
Operation 


Each system is designed for year- 
round operation, being equipped with 
steam coils. 

“The systems are independent of 
each other, which is a considerable 
advantage, especially in winter,” 
Kristufek says. “Then it frequently 
happens that only the perimeter sys- 
tem operates to supply heating to the 
restaurant. There is enough heat in 
the center of the space from the 
kitchen and the occupants so that 
the center system doesn’t have to 
operate.” 

There’s one other important ad- 
vantage of the perimeter system for 
winter operation. Besides making up 
most of the heat loss through the 
large window area, the blanket of 
warm air being forced down across 
the windows keeps them from fog- 
ging, points out Kristufek. 


é> 
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Both systems deliver about 3,000 
c.f.m. apiece, and approximately one 
third of this is fresh air. Separate 
return air system is provided for 
each. Exhaust fans, of course, are 
installed in the kitchen areas. 

Space is extremely limited in the 
restaurant so it was necessary to in- 
stall the new conditioner for the per- 
imeter system in the small boiler room 
at the rear of the building. It was 
mounted on a special platform above 
the floor level. 

Incidentally, Talbert-Thomas also 
installed a new oil-fired unit for the 
boiler. 

The back room is also crowded 
with refrigeration equipment put in 
by the distributorship. There’s an 
ice cream freezer and a combination 
ice cream hardening and_ holding 
cabinet. 

The latter uses plates and it was 
found that by installing three plates 
in the holding section compared with 
five plates in the hardening section, 
proper temperatures were maintained 
in each. 


Walk-In Is Half for Meats, 
Half for Vegetables 


Also in the back room is a large 
Sherer-Gillett double walk-in cooler. 


One half of the cooler holds meat, , 


the other handles the dairy and vege- 
table storage. 

To conserve space the seven G-E 
condensing units which supply re- 
frigeration for the restaurant were 
mounted on top of the walk-in cooler. 
Though somewhat cramped, there is 
enough space around the units for 
servicing. 

As indicated, in addition to the re- 
frigeration and air conditioning Tal- 


,, bert-Thomas supplied all the other 


OLDER BUILDINGS CAV BE AIR CONDITIONED 
W/7HOUT TEARING UP FLOORS and PARTITIONS 


COC DOLECO Says— 


That's the ; 
EN Ice-Cel unit. : 

It's compact, | 
neat and 
easy to in- 
stall. 


ICE-CEL DATA 


Ice Building Capacity 


Overall Dimensions 


by using DOLE Ice-Cels 


Sale of air conditioning for older buildings is 
often stymied by the excessive cost of tearing up 
floors and partitions for the installation of ducts. 
DOLE Ice-Cels eliminate the need for ducts and 
obviate the necessity of tearing up floors and parti- 
tions, with heavy expense in labor and materials. 


A compressor of proper size can be installed in 
the basement or other unused space and small 
tubing run up to each floor and room. In convenient, 
out-of-the-way locations, forced air convectors with 
separate controls are connected to the chilled water 
circulating system. Thus at minimum cost cooling 
comfort can be provided for the entire building 


with no space-consuming, unsightly ducts. 


. If cost is keeping owners of older buildings in 
your territory from air conditioning, suggest DOLE © 
Ice-Cels and land the jobs this year. Ask for engi- 
neering data and price list on DOLE commercial 


44 Elgin St., Brantford, Ont. 


wh 


Model No. in Ibs. Width Height Length 
LHS12 a 1200 plus 36%” 48Y," 80%,” 
LHS21 2100 plus 364,” 48,” 128%,” 
— ccd sone 50%" 48%" 128%" Ice-Cel installations. 
DOLE REFRIGERATING COMPANY 
ara 5920 N. PULASKI RD., CHICAGO 30, ILL. 
Me = 103 Park Ave., New York 17 


) kitchen equipment for Kofield’s. This 


includes ranges, dishwashers, and 
the many other things that a restau- 
rant requires. 


Refrigerated Space Provided 
Beneath Range 


In the front kitchen there’s a Bas- 
tian-Blessing soda fountain. Refrig- 
erated storage space is also provided 
beneath a range in the front kitchen, 
too. 

Another refrigerator that opens 
from both front and back is designed 
for salads. On top of this is a glass- 
enclosed section for desserts. This is 
cooled py blowers which force air 
up from the salad section below. 

To save time for waitresses and 


YOU CAN’T BEAT 
THE VICTOR 


ae 


FOUR REMOTE water cooler stations in th- 
restaurant speed the service for its patron , 


as do the telephones by which suc; 
waitresses as Betty Tricou can quickly call .4 
their orders to the kitchen. 


permit faster serving of customers 
two water cooler stations are pro- 
vided in the dining room area proper. 
Cold water is piped to these stations 
as well as two others at the counter 
through insulated lines from the wae- 
ter cooler in the soda fountain. 

Another time-saver is the installa- 
tion of telephones at these stations 
so the waitresses can quickly phone 
in their orders to the kitchen. This 
makes the restaurant a little quieter, 
too, for there’s no need to shout to 
the kitchen. 


MORE INFORMATION? 


Use Handy Coupon 
on “What’s New” Page 
of this issue. 
Use Key No. for fastest service. 


For information write: 


a 


MANUFACTURERS OF THE FAMOUS VICTOR QUICKFREEZE 


AUTOMATIC 
CONTROL 


for product or process 


L-59DP_ K-15 


CONTROLS 


GLENDALE 1, CALIFORNIA 


Manulac turers of Automatic Pressure, Cemperatur:, 
Level and How Controls 

FACTORY BRANCHES: Baltimore 5, Birmingham 3. Bos- 
ton 16, Buffalo 3, Chicago 5, Cincinnati 2, Cleveland 15, 
Dallas 2, Denver 4, Detroit 21, Glendale 1, Houston 6, 
Indianapolis 4, Kansas City 2, Minneapolis 2, Nework 6, 
New York 17, Philadelphia 23, Pittsburgh 22, St Louis 
3, San Francisco 7, Seattle 1, Tulsa 6, Washington 6. 

DISTRIBUTORS IN PRINCIPAL CITIES 


GENERAL 


80! ALLEN AVENUE 


— 


FINE LINE 
of ee 
BEVERAGE COOLERS 


Fast, efficient cooling 
The work-horse of 


beverage coolers 
ME 


Sizes: 12, 22 and 32 case capacities 
with self-contained units. 
17, 27 and 37 case capacities 


for remote installation. 


PRODUCTS CORPORATION * HAGERSTOWN, MD. 
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oo during 1951 were introduced at distributor meetings. At left is new range leader with Over 80% did not consider price im- store, dispose of the lease, and move _ ters here. 
ol lighted pushbuttons. portant. his rental business to another loca- Both corporations will be particu- , 
ons = Storage space, exterior appearance, _ tion. larly active in ACRMA’s room air iv 
ter ; r and shelf arrangement were the most He said that he will continue to conditioner section, which now in- oe, 
We- 3-Pronged Coolerator Program Designed To Create important single features influencing operate a service department for the cludes in its membership most of the as 
final selection, according to survey rental washers and would continue to principal factors in the rapidly-grow- os 
a * ° s figures. service all appliances he has sold’ ing industry which produces room ahs 
- Interest In Appliances, Build Traffic, Close Sales __ The average age of refrigerators with guarantees. air conditioners. 
— 
ae DULUTH, Minn.—Nearly 1,000 with local newspaper and radio ad- 
ter, Coolerator dealers recently inaugu- _ vertising. In addition, several Cool- 
to rated the “Coolerator Summer Pro-_ erator distributors are breaking the 
motion,” a three-phase program de- promotion on a regional basis with 
signed to create appliance sale inter- four-color full page insertions in key 
—_ est, build traffic, and help close sales. city newspapers with large out-state 
The dealers are running’ spe-_ circulation. These advertisements list 
cial Coolerator bonus days, pro- Coolerator dealers participating in 
moting the event with a special four- the promotion. 
color lithographed newspaper broad- 
side, reprinting a blow-up of a 
4 current siren, advertisement and 3,000 Attend 2-Day Appliance 
a showing representative models of 
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Selling the Woman’s Angle 


AePEAL TO WOMEN in Hotpoint sales promotion materials supporting 1951 campaigns on 
all-electric kitchens and home laundries gets attention of attractive attendant at recent com- 
pony merchandising conference. Looking on are Edward R. Taylor, vice president, (left) and 


William E. Macke, merchandising manager. 


Strong sales materials designed for hard selling 


Coolerator refrigerators, electric 
ranges, and freezers. 

This direct mail piece is designed 
to build traffic by inviting prospects 
to come into the dealer’s store for a 
free gift—a Coolerator Kitty hot pad. 

To help close sales, dealers are 
offering a bonus trade-in deal for the 
duration of the program. The direct 
mail broadsides make a_ gemeral 
trade-in offer, leaving the specific 
trade-in amount to the discretion of 
the individual dealer who tailors this 
section of the promotion to meet 
local conditions. 

Almost a million broadsides have 
been sent to Coolerator dealers, plus 
more than 200,000 Coolerator Kitty 
hot pads. Both hot pads and broad- 
sides carry individual dealer im- 
prints. 

Dealers are backing the promotion 


Show In Columbus, Neb. 


COLUMBUS, Neb.— Over 3,000 
persons attended a two-day appli- 
ance show held here in the City 
Auditorium with 16 appliance dealers 
entering displays. 

The show was open to the public 
from 1 to 10 p.m. on each of the two 
days, and the Columbus Music Co. 
sponsored entertainment, including 
piano and organ interludes as well 
as recorded music. 

Forrest Corn was general chair- 
man for the event which was spon- 
sored by the Chamber of Commerce. 
A number of attendance prizes were 
given away each evening. George 
Winslow was in charge of booths 
and decorations, while Kenneth Nitz 
handled prizes, and Floyd Walvoord, 
registrations. 


s FREEZER YOUR “Get Started” GIFT 
‘2 “Sales Dynamite” to new purchasers of BEN-HUR 
of FOR YOU a Cl . 1 Govesl’ 
as Sensational New BEN-HUR 

— FREEZ-R-PAK Kit Farm and home FREEZERS 


FREEZI 


Trend Toward “Two-Refrigerator’ Family 
Indicated by Trade-In Slow-Down 


CHICAGO—A slight decline in re- 
frigerator trade-ins during the last 
half of 1950, accompanied by an in- 
crease jn the number of consumers 
keeping old boxes, may indicate a 
new trend to “two-refrigerator” fami- 
lies. 

So stated Edward R. Taylor, vice- 
president, Hotpoint, Inc., in reviewing 
results of a consumer refrigerator 
survey conducted by the company 
during 1950. If such a new trend 
materializes, a vastly expanded mar- 
ket will open up for this high satu- 
ration home appliance, he said. 

According to survey figures, re- 
placement sales jumped to approxi- 
mately 80% from a norm of 50% 
following the Korean outbreak. Con- 
tinuing an earlier market trend, con- 
sumers, almost without exception, 
bought refrigerators larger than any 
they had previously owned, Taylor 
said. Over 77% of all replacement 
sales were for the 8-cu. ft. model that 
has replaced the pre-war six foot 
size as the sales leader, he noted. 

Reputation of manufacturer, con- 
venient features, and recommenda- 
tions of friends were listed in that 
order by almost 60% as the three 
most influential factors that gov- 
erned final selection, Taylor reported. 


replaced during 1950 was 13.7 years 
with sharp increases noted at the 
10 and 15-year levels. About 3% 
replaced units one to four years old 
while less than 1% discarded 3 to 
77-year-old refrigerators. 

Of the total number of replace- 
ments, more than 70% were less 
than 15 years old. Some 4% of 
consumers interviewed had been us- 
ing the same refrigerator 30 years. 

A sharp rise in the number of 
purchasers owning homes was evi- 
denced in the last six months of 1950, . 
Taylor said. The largest gains were 
in the middle income brackets where 
almost 50% of homeowners pegged 
home valuation at $6,000 to $15,000. 


Herb Names Retires To Operate 
Rental Washer Business Only 


DENVER—Herb Names, a former 
president and director of the Na- 
tional Appliance and Radio Dealers 
Association, has announced that he 
is retiring from the appliance field 
to devote all his efforts to his rental 
washer business. 

Names, who at one time operated 
four appliance stores here, will close 
out the stock of his one remaining 


Rochester Utility Gives 


Freezer Demonstrations 
As Traffic Builder 


ROCHESTER, N. Y.—Demonstra- 
tions of proper use of home freezers 
drew considerable traffic to the Home 
Service Auditorium of the Rochester 
Gas & Electric Corp. 

Thought behind the demonstrations 
was to interest new customers in 
home freezers and at the same time 
lay the groundwork for sales of new 
and larger units to persons already 
owning boxes. 

The free demonstrations were pro- 
moted by newspaper advertising 
built around the theme: 

“How Do You Use Your Food 
Freezer ?” 

Copy read: “Do you make your 
food freezer work for you? It will— 
with a few easy-to-use tricks you'll 
see demonstrated tomorrow. Join us 
—we vow you'll double the conven- 
ience and value of your food freezer.” 


Philco, Remington Join ACRMA 


WASHINGTON, D. C.—-Remington 
Corp. of Auburn, N. Y., and Philco 
Corp. of Philadelphia, have recently 
become members of the Air Condi- 
tioning and Refrigerating Machinery 
Association, according to an an- 
nouncement by ACRMA _ headquar- 


* another spectacular sales tool to help you to 
ME SALES on BEN-HUR “America’s Finest’ Farm 
Home Freezers! The new BEN-HUR FREEZ-R-PAK 
ill appeal to EVERY freezer prospect. Contains a 
season's packaging materials, enough for hundreds 
unds of frozen foods. Helps every owner to the 
start in simplified food packing and freezing. Avail- 


NOW—for a limited time only—from your Ben-Hur | o 
utor. — 
_= ¢ 


BEN-HUR MFG. CO., Dept. AC, 634 E. Keefe Ave., Milwaukee 12, Wis. 
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Do You Have ‘Both Feet On The Ground’? Toward Better Reading 
-- A National Problem 
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Z = SCUUDDIVNUYAQUUOOOOQSUOUOOOQQOUUUOGOSOOUUCONOSOOUUOOOOOOOUOONOOOOUOOGGOOOUNOOOOOOUUOOOGOOO NE WE ARE informed by a recent publicity dispatch that Motorola, , 
i = é. = Inc., a radio-television manufacturing firm in Chicago, is inaugurating , 
a = . . = a program of inplant training to improve the “reading speed and com- 
f = 9 = prehension” of its top executives. ; 

. = _ = The Foundation For Better Reading, located at 100 E. Ohio St., 
} = = Chicago, will administer this program, according to the Motorola re- 
€ = = lease. A 20-hour course of instruction will be nudged into the noggins i 
: = TH a T F = of Motorola officials three times a week in hour-long sessions from 5 to i 
: = MOS FF ICIENT = 6 p.m. Note: These sessions come after the executives are presumed ‘ 
i = Liqui d-Line = to be through with the day’s work. / 1 
ar = = A “classroom” for this endeavor has been set up in the business ’ 
é | = D R i b R FI LTE R M A D Ss S office of the Motorola plant. To this Inner Sanctum an instructor from C 
= —_ — the Foundation For Better Reading is to bring a battery of books and P 
. = testing devices. The “word foundry” then will be open for business. 5 
Sa 00000000 ies od eh oe ee ee 
‘ ne ™ they've read, under this system. Top-notch editors and _ professional t1 
a writers grade the efforts of the executives. W 
The average reading rate of junior officers prior to the start of this - 
course will be 251 words per minute, the foundation claims. Quickest te 
individual score ever recorded was 394 words per minute; the slowest te 
174 words per minute. Judging by past experience, the Motorola per- Ss 
sonnel should show a group improvement of about 150% after finish- al 
ing the program, according to foundation stalwarts. (And who are we - 
to quibble?) a 
In a study of 100 business and professional people who recently OF 
completed this course at South Bend, Ind., the average reading speed - 
was increased from 260 words a minute to 653. Average “comprehen- - 


sion score” was increased from 79 to 84%. Twenty per cent of the 
students tripled or quadrupled their reading speed, while 72% doubled 
their normal rate. 

Would this situation indicate that something is wrong with present 


MOLDED REMCAL 
American reading habits? 


DRYING AGE NT Could be. Television, picture-magazines, and capsule “digests” of 
all kinds have made us mentally lazy, perhaps. Or, maybe the times 


aren't attuned to leisurely and careful reading. The pressure of our 


REMCAL, the new super-strength molded ed ; « See , “ 
Calcium Sulphate drying element, has increased explosive international situation, and the urgencies of uncertain busi- 4 
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nn ayaa wattle gag problems they seek to attain a spurious “peace of mind.” All this » ili: 


The new Fiberglas depth filter provides vastly appreaching reinforced concrete and steel to . ; ; 

increased filtering capacity to take care of even withstand even the severest shock and vibration. | ‘ts agaist the reading habit. 

the dirtiest job and improved efficiency for even Powdering and dusting are completely elimi- Although the uneasy nature of our times may be one reason “hy 
the smallest capillary tube job. In this new nated. The element is completely dehydrated at | many have lost both the habit and the facility of reading well, t ere 
improved design, increased flow area is pro- a temperature of 425° F. to assure the highest | are those who believe our education system is partly at fault. ~ 10 
vided, and pressure drop and premature clogging degree of efficiency. gressive” methods of teaching now in vogue do not emphasize reac ng, 


spelling, phonetics, orthography, and Latin (all of which incr ase 


and plugging are entirely eliminated! 
vocabulary range and word understanding). 


Carried in Stock by Leading Wholesalers 
Write for New Bulletin No. R-7 Inasmuch as all progress is based on communication, the p: ss* ® 


1 -— — — os? 
| PT TTT ested iene bility that rapid and thorough reading might become a lost art is grvé 
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Flexibility Is Feature 


Cafe Owner’s “No Cooling Tower’ Edict 
.eads to Installation of 5 Window Units 


OUR OF FIVE window conditioners that cool the Home Plate cafe are shown in this picture. 
‘e owner would not allow the installation Of a cooling tower, because of the ball-park 
location. 


DEL RIO, Tex.—Because Arturo 
Gonzales adamantly refused to have 
a cooling tower installed on the roof 
or on the surrounding grounds, his 
new Home Plate cafe here is air con- 
ditioned by five 1-ton window units 
rather than a single 5-ton unit. 

The Home Plate cafe is on the 
grounds of the league baseball park 
which is the home of the Del Rio 
Cowboys of the Rio Grande Valley 
League. That is why Gonzales 
wanted no water tower. 

When Gonzales built his cafe last 
year, he was approached by Carlos 
Chacon of Crosby & Rust Co., Frigid- 
aire dealer here, for air condition- 
ing. He was favorably inclined, be- 
cause the dealer had air conditioned 
his home just the year before. 

The cafe has an area of 1,848 sq. 
ft. with seats for 56. Walls are 8-in. 
concrete hollow tile with plastered 
interior. The north wall of the cafe 
is an inside wall as is 90% of the 
west wall. The ceiling is finished in 
Celutex and has a height of 9 ft. 
The floor is of a semi-glossed black 
and white Mexican tile. 

Working closely with Gonzales, 
Chacon found that it would be im- 
possible to locate a water tower, 
evaporative condenser, or any other 
water saving device anywhere with- 
in the building. 

Consequently, Chacon suggested 
the use of five ARM-100-2 Frigidaire 
window model air conditioning units. 
This proposal was attractive to Gon- 
zales. After some_ discussion of 
terms he authorized Crosby & Rust 
to proceed with the installation. 

After the units were installed, 
Surigo Gonzales, the cafe manager, 
and V. J. Stokes, Jr., installation 
man for Crosby & Rust began to 
experiment with them to see how the 
units could best be used to keep 
operational costs low. 

They found that by turning the 


units on before the sun effect had 
— 


ANNOUNCING 
A COMPLETE LINE OF 


HOME APPLIANCES 


MANUFACTURED BY 


em 42fs7 


minneaAPOoLisS 


‘ COMMERCIAL REFRIGERATION EQUIPMENT 


'524 27th Avenue South, Mi polis, Minnesot 


time to penetrate the walls, they ob- 
tained a faster inside cool down 
period. Venetian blinds were kept 
down on the sunny side. 

Normally, three of the units are 
started at 10 a.m. and the other 
two at 3 p.m. All five operate until 
the sun goes down. When more than 
20 persons are in the cafe during 
the evening, all five units continue 
to operate. Four units are usually 
used at night. 

This setup was tested for more 
than 1% hours with 62 persons in 
the area and the temperature did 
not rise over 81° F. with an out- 
side temperature of 96° F., accord- 
ing to Stokes. 

At a recent dinner which took 
place at 8 p.m., 54 people were com- 
fortably cooled for two hours with 
all fresh air ducts closed for half 
that time. Normal operation calls for 
the fresh air inlets to be 20% open. 

A short list of test temperatures 
made at the cafe follows: 

Dry bulbs at noon, 1 p.m. and 

2 p.m. 97 to 98° 
DY TA Bt Ti PM... cscs 96° 
Temperature 2 ft. from sun-ex- 

NE I 68a. nS ssw Sh nt 102° 
Inside reading with six people 78° 
Inside reading with 30 people 82° 

Gonzales claims that the Home 
Plate has experienced a 30% _ in- 
crease in business since the installa- 
tion of the units. 


Chicago Contractors Plan 
Golf Tourney for July 24 


CHICAGO—The fourth annual golf | 
tournament and dinner of the Re- | 
Conditioning | 


frigeration and Air 
Contractors Association of Chicago 


will be held at the Midlothian Coun- | 


try Club on July 24, the association 
announced recently. 


Two trophies will be awarded. One | 


will go to the low gross champion 
and the other to the winner under 


the Peoria Handicap system. In addi- | 


tion, there will be about 75 prizes for 


both golfers and dinner guests. Each | 


guest will receive a gift. 

Wholesalers, engineers, and manu- 
facturers and their representatives, 
in addition to refrigeration and air 
conditioning contractors, are expected 
to attend. 

Alphonse Gerat and Earl A. Mc- 
Lean are co-chairmen of the golf 
committee. 


Territory open in Alabama, Arizona, California, Florida, 
Georgia, Illinois, Indiana, Kentucky, Louisiana, Michigan, 
New Mexico, South Carolina, Tennessee, and West Virginia. 


MAKE MORE SALES, MORE PROFITS 
WITH THIS FAMOUS PRODUCT 


Wide Market—Long Profit—Exclusive Territory 


‘ou know us. You know our product. It’s been sold Exclusively by distributors 
ud dealers since 1926. Our franchise is a money-maker because our product 
‘as user preference in a wide market and because our discount is RIGHT. 
iis franchise is seldom available, but if you cover any of the territory listed 
vove, and if you sell aggressively, this is your opportunity. 


water 


(Inquiries also welcome from salesmen and sales 
managers who want to start their own business.) 


 csower 
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INTERIOR view of the window unit which was installed in the 


transom of a Pittsburgh jewelry store. 


Window Cooler Used as ‘Transom Unit’ 


Solves Space, Water Supply Problem 


PITTSBURGH—Robert Vierthaler, 
who operates a tiny jewelry store at 
604 Federal St. here wanted badly 
to air condition his store. 

Not only was the summer heat 
intense but, when he left the door 
open for ventilation purposes, dust 
accumulated on his delicate instru- 
ments and gauges. 

Because he had no water supply, 
no drain, and very little space in 
which to put a unit, he had a hard 
time finding an air conditioning 
dealer or constructor who would 
handle the job. 

Finally, he called in the Olsen Co., 
a local Frigidaire air conditioning 


= a 


INSTALL IT... SET IT... FORGET IT! 


vy 


Versatile. Adjustment 
range from 15" to 45 
Ibs. Can be used with 
Freon (12) (22) methyl 
chloride or sulphur 
systems. 


extra 


Quick toclean. Large, 
fine screen easily re- 
movable for cleaning— 
no disconnecting of 
valve, liquid or suction 
lines. 


| 


Here’s why... 


Adjustable. Remove | 
cap. Before or after in- 
stallation you can make 
the exact simple adjust- 
ment you want with 
easy-to-read scale on 


dealer. How the job was handled 
is told by Wade Olsen of the air 
conditioning firm: 

“The first thing we did was check 
the heat load. We found that our 
high capacity Frigidaire ARO-100 
(1 hp.) window air conditioner would 
do the job. 

“Our next problem was to find 
a window or some opening for the 
unit. Finding no windows or outside 
walls where we might make an open- 
ing, we decided on the transom above 
the front door. 

“We had very little trouble in 
selling Vierthaler on this type of 
installation. In fact, after a demon- 


EXTERIOR view gives an idea of the limited space which offered 
the contractor a problem. 


stration of the quality features of 
the Frigidaire unit, we couldn't in- 
stall it quickly enough to satisfy 
him. 

“The installation of the unit was 
very easy. Our only problem was 
removing the glass from the transom. 
The supports and filling in around 
the unit were done in the standard 
manner. a. 

“This jewelry store operator is 
certainly well satisfied with his air 
conditioning results. In fact, he has 
been responsible for my selling 
several other similar type installa- 
tions.” 


MISSING SOMETHING? 


More and better useful 
information is yours for 
the asking. See ““What’s 
New” page. 
Use Key No. for fastest service. 


NEW No. 204C EXPANSION VALVE 
WITH NEW EXCLUSIVE FINGER-TIP 
ADJUSTMENT IS QUICKEST TO INSTALL 


Rugged Construction. 


A-P’s exclusive silver- 


operation. 


Compoct Size. The 
Model #204C Thermo- 
Expansion valve fits in 
tight corners—excellent 
for design— handy for 
field service. 7 


DEPENDABLE Controls 


A-P CONTROLS CORPORATION 


ee e SIMPLEST TO SERVICE 


soldered diaph — 
ives you finest in valve ’ > . . 
Caostion an aeanes You'll find A-P’s new No. 204C automatic-expansion valve the 


years of reliable 


really sensible answer to refrigeration equipment design and 
service problems. Because it’s compact — it’s easy to handle — 
easy to install. Because it’s adjustable over a wide pressure 
range, it can be used with various refrigerants. 

Investigate dependable A-P valves for refrigeration equipment 
— manufacturing or service. Write for free descriptive bulletin 
No. R-3 showing the amazing No. 204C and our complete line. 


(formerly Automatic Products Company) 
2460 N. 32nd Street e Milwaukee 45, Wisconsin 


| Export address: 13 E. 40th. St., New York, N. Y. e In Canada: A-P Controls Corporation, Ltd., Cooksville, Ontario 


Stocked and Sold By Good Refrigeration Wholesalers Everywhere ® Recommended and Installed By Leading Refrigeration Service Engineers 
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MicroMorTors 


Prompt shipment! 
74 different models in stock 


FACTORY DISTRIBUTORS 


CYCLO-FREEZ CORP. 


2120 $. Lyndale, Dept. A, Mpls. 5, Minn. 


To Reach All Key Men... 


in the Refrigeration and Air Condi- 


——- industry throughout Canada, 
ne wy, —_— publication 
“ape tine 


penal 


A “National Business” Publication 
137 Wellington St. We Toronto, Ont. 


DISTRIBUTOR 


M e DEALER 


Pi ise hy eticese : 


Farm and home bane 
mercial display cabinets, _—_ 
- cool 


cases, 


AMERICAN REFRIGERATION 


CORPORATION 


‘ 1025 E. Excelsior Avenue ~ 
- Hopkins, Minnesota 


TAKE —— 
7) 
DEVALUATION 


REFRIGERATOR 


SEALED UNITS 


ALL VOLTAGES 


mie 


AQMD 


O-AMZz0OOmMr mre 


Now available for the trade at keen 
prices either with body and starting 


relay only or complete, ready for 
immediate installation as depicted 
above, the “LECOMETIC" suitable for 


ambient temperatures up to 110° F. 


We can offer standard open type 
condensing units. Also the LEC range 
of domestic cabinets. 


ARN SALES DEPT. 
LONGFORD ENGINEERING 


Cco., LTD. 
BOGNOR REGIS Hae ae 
ENGLAND Bognor 


and their Solution 


by Paul Reed 


Insulation: Selection 
And Installation (8) 


REFLECTIVE INSULATION 


Heat can be reflected much the 
same as light can, and in general the 
same kind of surfaces that reflect 
light, reflect heat also. Light colored, 
shiny surfaces reflect light and heat 
much better than dark colored, dull 
surfaces. 

When heat strikes a surface, such 
as the outside of a refrigerator, only 
two things can happen to it; it can 
either be reflected or absorbed by 
the surface. What happens is that 
some of the heat is reflected and 
some absorbed. 

The ability of a surface to reflect 
heat depends upon three things: 

(1) The Material Itself. Some ma- 
terials have the quality of reflecting 
heat readily and are therefore suit- 
able for use as “reflective insulation.” 
Some of these materials are alumi- 
num, copper, brass, tin, and nickel. 
Aluminum in thin sheets, is the most 
commonly used reflective insulation. 
Steel is not a good reflector unless 
its surface is treated or coated with 
some good reflective material. 

(2) The Color. A black or dark 
surface absorbs heat readily but re- 
flects heat poorly. A good reflective 
material should have a light colored 
surface. The reflected heat felt from 
a white wall of a building is a 
common example of the effect of 
color on heat reflective ability. 

Merely painting a wall white or 
aluminum helps materially in reduc- 
ing the heat that it will absorb and 
transmit to the inner rooms. The 
same applies to roofs and to the 
tops of trucks or other vehicles. 

(3) The Surface. A _ smooth, 
burnished surface reflects heat better 
than a rough, dull surface. 

A sheet of smooth, bright, alumi- 
num makes a good reflector of heat, 
and will reflect 85 to 90% of the 
heat radiated to it. 


INNER SURFACES ALSO 
REFLECTIVE 


Nor must it be supposed that only 
the outer surface reflects heat. 
Sheets of reflective insulation are 
mounted in series, usually about 
%-in. apart. The heat that the first 
outer sheet does not reflect but in- 
stead absorbs, strikes the second 
sheet where most of it is reflected 
and a_ small part absorbed and 
passed on to the third sheet, etc. 


A wall of several sheets of good 
reflective insulation, properly mount- 
ed in series, as shown in Fig. 6, will 
have roughly about as much insulat- 
ing value as a wall of a conductive 
insulation of a thickness in inches 
equal to the number of reflective 
sheets. Thus, a wall of four sheets of 
good reflective insulation has about 
the same insulating value as a wall 
of 4 in. of a conductive insulation, 
such as mineral wool, glass wool, 
fibrous insulation, etc. 
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SEPAKATORS OF GLOCtY INSULATION 


FIG. 6—Wall with four sheets of reflective 
insulation mounted in_ series. 


To make the wall of several sheets 
of reflective insulation even more 
effective, the spaces between the 
sheets may be packed with loose in- 
sulation, such as_ ground cork, 
mineral wool, glass wool, shredded 
redwood bark, etc. The loose insula- 
tion not only gives additional insu- 
lating value to the wall, but it 
greatly reduces convection air cur- 
rents in the spaces between the 
sheets of reflective insulation. 

It must be remembered that the 
material of which the sheet of re- 
flective insulation is made (alumi- 
num or some types of coated steel) 
is a very good conductor. Therefore, 
the reflective sheet must be pre- 
vented from getting heat by conduc- 
tion. Its edges must be insulated 
from the warm outer shell of the 
cabinet and from one another, and 
the sheet of reflective insulation must 
not be laid against a solid conduc- 
tive surface. Reflective insulation is 
of value only in reflecting heat; ac- 
tually it conducts heat very well. 


REFLECTIVE INSULATION AS 
VAPOR SEAL 


Aluminum foil may be used as the 
vapor seal instead of waxed or other 
prepared papers. It must, of course, 
be without break, and must be sealed 
at the edges the same as any other 
vapor seal. However, in addition to 
making a good vapor seal it gives 
additional insulating value to the 
wall. 

Reflective insulation must be care- 
fully prepared, so that its surface 
does not change with exposure to air, 
moisture, or other elements, for a 
change in the condition of the sur- 


Refrigeration Problems 


For Service and Installation Engineers 


Paul Reed 


face could greatly reduce the reflec- 
tive value of the sheet, and thereby 
reduce the insulating value of the 
wall to an excessive extent. 
However, reflective insulation has 


several advantages. Among these 
are light weight, thin wall, and low 
heat retaining characteristics. Light 
weight may be of great importance 
in trucks, buses, railway cars, and 
other mobile vehicles. 

Since the reflective insulation does 
not “store” as much heat as a thick 
wall of most types of insulations; it 
helps in fast pull-downs necessary in 
some applications, such as high-low 
temperature test cabinets. 


INSULATE FOR ECONOMY 


We usually think of the insulation 
of a refrigerator as being for the 
purpose of keeping the refrigerator 
cold, that is, to keep the heat out. 
And so it is, but more specifically, 
the purpose of the insulation is to 
reduce the amount of heat that the 
refrigerating equipment must _re- 
move from the refrigerator. By using 
a very large evaporator and a larger 
condensing unit, we could “get by” 
with very little or no insulation, but 
this would be an expensive way. Also, 
it would be somewhat more difficult 
to control the temperature. 

A better way, and a more eco- 
nomical way, is to use enough insu- 
lation, and thus reduce the heat leak- 
age load to a low amount, so that a 
smaller evaporator and a smaller 
condensing unit can be used. This 
not only reduces the first cost of the 
refrigerating equipment, but also it 
greatly reduces the cost of opera- 
tion. 

Insulation is much cheaper than 
refrigerating equipment, and in the 
long run, it is much cheaper than 
electricity. 


OTHER USES OF INSULATION 


Although the main purpose of the 
insulation of a refrigerator is to keep 
the inside of the refrigerator cold, 
it is also for the purpose of keeping 
the outside of the refrigerator warm, 
which is just about the same as say- 
ing it another way. The point is, 
however, that in order to prevent 
condensation of moisture on the out- 
side of the refrigerator, the outer 
shell must be kept above the dew 
point temperature of the room air. 

In fact, this function of insulation 
is of first importance in some appli- 
cations. It is quite common to in- 
sulate cold surfaces chiefly for the 
purpose of preventing “sweating,” 
rather than to keep them cold. 

One instance of this is the insula- 
tion applied to the inner hull of ships 
to keep them from sweating, for the 
sea water several feet below the 
surface, is often much colder than 
the dewpoint of the air in the hold of 
the ship. Another common instance 
of this is insulating cold water lines, 
or refrigerant suction lines, to keep 
them from dripping water condensed 
on them from the surrounding air. 

However, refrigerated water or 
brine lines and hot water or steam 
lines are insulated as a matter of 


efficiency and economy, to. prevent 
loss of refrigeration or-of heat: There 
are various methods of applying in- 
sulation to pipes, but the most com- 
mon method is by the use of pre- 
formed cylindrical sections of insula- 
tion shaped to fit the pipe. 

These sections of “pipe covering”’ 
are available in different kinds; cork, 
mineral wool, asbestos (for steam 
pipes), etc. Also, they are available 
in various sizes to accurately fit 
standard pipe sizes, and in various 
thicknesses; one for insulating cool 
lines, such as water, etc., and an- 
other thicker covering for cold brine 
lines, etc. Also available is  pre- 
formed insulation to accurately fit 
various standard line valves, ties, 
elbows, etc. 

Manufacturers of pipe covering in- 
sulations provide tables showing the 
thickness of covering to use for 
various temperature applications. 

They also provide installation in- 
structions, most of which boilec 
down, mean that the insulation must 
be properly bound to be tight anc 
secure and to give adequate mechani- 
cal strength; also that all joints ir 
the ‘insulation must be filled anc 
sealed with mastic or some simila: 
material; and that a moisture-vapo; 
tight seal must be given to preven! 
penetration of the insulation by mois 
ture, just the same as the insulatior 
of a refrigerator. This is usually don: 
with _a moistureproof tape, ovei 
which is applied a coat of suitabk 
paint. 


LAGGING 


Another type of pre-formed insula- 
tion is called “lagging.” It consists 
of sections of cork, mineral wool with 
a binder, or other rigid insulation, 
formed to fit cylinders or irregular 
shaped vessels, such as cold water 
tanks, “scuttle-butts,” and other 
similar containers that would be diffi- 
cult to insulate with ordinary sheet, 
block, or even batt type insulation. 

In summary: Choose an insulation 
that is suitable for the particular 
purpose; use enough of it to keep 
heat leakage down to an economical 
minimum, and to prevent sweating; 
install it carefully so that it stays 
in place and leaves no vacant spots; 
give it a protection inside and out 
against damage by abrasion or other 
mechanical means; keep it dry, by 
protecting it with a tight vapor seal. 


Cecil E. Kirby, Miami 
Contractor, Is Now a 


City Commissioner 


MIAMI, Fla.—Cecil E. Kirby, 
prominent refrigeration and air con- 
ditioning contractor here, was re- 
cently appointed to the City Commis- 
sion to fill the vacancy created by 
the resignation of one of the five 
commissioners. 

He had previously been named to 
a committee appointed by the com- 
missioners to modernize all building 
and construction codes of Miami. 

Kirby has been in the refrigeration 
business in Miami for the past 26 
years. He operates Miami Super 
Cold, Inc., and Kirby-Tuttle Co. 
Frigidaire commercial and domestic 
refrigeration dealership, and is one 
of the oldest and largest independent 
appliance dealers in this city. 

He is recording secretary of the 
Refrigeration & Air Conditioning 
Contractors Association, Inc., and 4 
member of the Air Conditioning & 
Refrigeration Association of Florica. 


DISPLAY CASES @ 


to Choose From 
For Complete Information — Contact Your Nearest P-H Dealer or Write Direct! 


PUFFER-HUBBARD MANUFACTURING CO. [ATES 10 choose From 


GRAND HAVEN, MICHIGAN 


DAIRY-DELICATESSEN CASES @ PASS-THRU CABINETS e@ 


THE BEVERAGE DISPLAYER  ™H* STANDARD 25514" 


Adjustable Shelves 


5 to Choose From 


FOR FASTER DISPENSING .. MORE ECONOMICAL COOLING... BETTER DISPLAY 12st on 
P-H DRY BEVERAGE COOLERS 


(Available in ‘‘Lifetime’’ PORCELAIN OR STAINLESS STEEL EXTERIORS) 


1. Porcelain or Stainless Exteriors 
2. White Porcelain Interiors 


3. Welded Steel Frame 


THe SeLEcen ne StORAGE COOLER 


4. Sealed-In Fiberglass Insulation 


5. Triple Thermopane Glass Doors 
(“Displayer” and “Standard” 
models) 

6. Grad-U-Matic Air Conditioning 


T. Underwriters Approved 


DRY BEVERAGE COOLERS 


With Rollaway Stainless Steel Doors — Adjustable Partitions 
DOUGH RETARDERS @ FLORIST CABINETS @ WALK-IN COOLERS 


: sn sn, DL ee 
eo a Sa eee eee oe 
e ee 
ec: ——_—— — Sra 
i ee Ter 
ae fae 
he 
Ftp bi 
ae 
cy V4 
he Ro 
RE OE 
\ 
oe 
seis | 
Ae — | 
Pig, _ 7 Pees | 
+ 7 Z 2 : Vv “are ar a Pe: . 
¥ . : a * ” ee SH 
oid . Proft by selling the =e si sp aSE BETES 
foot a 7 . by me 9 ” <m a Sz=_SEmEmEm—" 
Ris American ‘‘Aristocrat’’ line a 
aa | | 
ie os, = ; | a ———$———— D dit 
aes. } by 
ia ! tu: 
vy her | . 
eeu My } * ail 
bs _ — in 
“ha in 
a Bes | ail 
; 
— pai 
ee > 
ei: ’ a ] Fe h 
es 
Be , ful 
5 iy 
i tra 
bs the 
wicgies the 
est —— _ 
ue e \ ve sd a 
i ae |' ie 
‘als wd * 
Peo z 4 = 
¢ 4 _ 4 : 
| <i” 
a 
cor 
a ee 
ae 
57 ——— ; 
ee | 
| ams cee a _ | | =) FEATURING ee 
‘3 , wh. 4 || Freee eee 
| 33332. looses iapett seete rere? en 
— a al a _ 
aeea’ ONT y i Ste 5S r ae “ee j ~ : . . eee 
' i ore foe 2 x53 sated ia . Fie 4 _ ay 3 men 
4 hr im . 4 i ae Oe 
| ecste oe on " F t 4 . f»/ if 
ere OY i — 
| —— ———— f moka i’ oe ks ll . — 
| E| | ; a , id (tins tae” “on as, as uae 4 ed % 
| Fi } j - 4 4 £ " ; . a 
Sliding Door Type te pas B.A ae hax Py. " ail cag fo 
oh , iia ? we “ ee 
OFA CG MODELS . 4 fia sale 7 _ tei is at, 
; wT £20, 4 : = 7 il ik ee ee ; i 
= = ; asian 
. pa 
; . A : 
: 5 ey eh Sei ee =< = BSR <3 PP = eon * 3 — - rr ' 
- > ~ - | e -- . . . . 
mig ; ve “~~ ats a *. ey . at she : sh i Sn = ca : is f 4 £ rem bas F ~ ‘s z “ ’ .. : “ie ey 7 is a: : : 
+ Sty ; : : : : ; L Ji a Si * s a = ; ‘aie ay 
’ , EY ir, ie. band 2 ; . Se ~— : * fe : e: . ‘ wine 


13 


FITTED SNUGLY along the wall of the prescription room of the 


Traub drugstore, Hamilton, 


conditioner, serves 


the entire merchandising area. 


Ohio, this self-contained 3-hp. air 


Four-way 


air distribution hood was removed and a duct, more than 50 ft. 
in length, was connected directly to the fan chamber of the 
unit. H. Thomas Yandle, Allied Refrigeration Co., who installed 
the job, and Jerry Traub, store owner, look over the installation. 


Big Little Air Conditioner 


‘Vest Pocket’ Sized Central System Built from 
3-Hp. Packaged Unit Connected to 50-Ft. Duct 


HAMILTON, Ohio — The air con- 
ditioning jobs that can be performed 
by self-contained equipment are vir- 
tually endless. They can be used to 


- air condition single departments, or 


a whole floor or even an entire build- 
ing. They can be installed. singly—or 
in combination. They will even “spot” 
air condition an unenclosed area. 
A graphic example of a _ unique 
package installation can be found in 
the Traub drugstore in Hamilton, 
Ohio, where a self-contained 3-hp. 
Frigidaire unit is serving success- 


fully as a “vest pocket sized’’ cen- 
tral system in practice, as well as 
theory. The installation was made by 
the Allied Refrigeration | Co. 


peg W, Better than-ever = 
0 Boanty & Lasting Service 


The interior of the Traub drugstore 
is long and narrow with merchandise 
counters along one side, and a 
tobacco department and modern soda 
fountain and lunch counter on the 
other. 

The rear of the store contains 
the prescription room, an enclosed 
area partitioned off from the main 
merchandising area. A glass show 
window across the front faces the 
full onslaught of the sun. 

When the air conditioning survey 
was first initiated by Howard Pear- 


our vecree come. 


AIR DISTRIBUTION DUCT containing four discharge grilles, keeps an umbrella of cool, 


filtered, dry air over customers even on the hottest days. 


This duct, which runs along the 


top of the wall shelves, is connected with the self-contained 3-hp. conditioner located in the 


Prescription room at the rear of the store. 


waste valuable floor space by locat- 
ing the air conditioner in the mer- 
chandising area. This presented a 
problem because the only other spot 
for the air conditioner was in the en- 
closed area of the prescription room. 
However, if a normal installation were 
made, the air conditioning efficiency 
would be reduced because of the dis- 
tance cool air would have to travel 
to reach the front section of the 
store. 

An air distribution duct, more than 
50 ft. in length, was constructed, 
leading from the air conditioner in 
the prescription room along one side 
of the merchandising area, oppo- 
site the lunch counter and_ soda 


In reality, this conditioner operates as a small 
central system unit. 


fountain. In order to make the duct 
less conspicuous, the bottom forms 
the top of a series of wall shelves. 
This duct has four distribution 
grilles, spaced about every 10 ft. 

When the Frigidaire air condi- 
tioner was installed, the conventional 
four-way air distribution hood was 
removed and the duct hooked directly 
to the fan chamber of the unit. When 
the unit is in operation during hot 
summer weather, the long distribu- 
tion duct spreads an even, gentle um- 
brella of refreshingly cool, filtered, 
dehumidified air over customers in 
the store. 

Traub reported that the first 
summer after the store was } opened, 


son and H. T. Yandle, of Allied Re- | 
frigeration, Jerry Traub, owner and | 
operator of the establishment, ad- | 


vised them that he did not want to | 


KRAMER TRENTON CO. 


SELF-CONTAINED, REMOTE TYPE 
AIR-COOLED CONDENSER 


When to Use the UNICON... 


1. To eliminate hot compressor rooms. 


2. Where there is no water at all. 


Where water 


Where extra condenser capacity is 
required in an existing system. 


is too expensive. 


4. Where there is a sewage problem. 


b For combination air-and-water cooled sys- 
tems in an existing water cooled system. 
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Send for Bulletin No. U-177 


Trenton §, 


he used a number of oscillating fans. 
“At best,” he said, “they only stirred 
up hot air. It was apparent that the 
intensely warm temperatures were 
not only causing prospective cus- 
tomers to pass up the store, but 
those who did come in were in a 
hurry to leave because of discom- 
fort. 

“Since installing my new Frigid- 
aire air conditioning system, my 
store has become a mecca for my 
customers,” he declared. “Many 
physicians in Hamilton come to the 
store for lunch at noon. My cus- 
tomers who come in to fill drug re- 
quirements shop longer and naturally 
purchase more merchandise.” 

And back in the prescription room 
out of sight, the 3-ton self-contained 
Frigidaire unit quietly performs the 
functions of a small central system, 
supplying the conditioned air from 
a position remotely-located from the 
conditioned area. 


Penn Switch, Distributor 
Sponsor Controls Show 


MIAMI, Fla.—More than 250 deal- 
ers and servicemen attended a spe- 
cial two-day heating and air condi- 
tioning controls show held recently 
in the McAllister ballroom here by 
Penn Electric Switch Co. and its 
local distributor, Heating Utilities 
Corp. 

This was the first time the show 
had been held in Miami. 

The program was conducted by 
Frank Klein of Penn Electric. It 
included the showing of colored slides 
and large working models of controls. 

In addition to Penn Electric, Heat- 
ing Utilities is also distributor for 
White-Rodgers, Minneapolis-Honey- 


' well, and Mercoid. 


EIGHT SIZES 
FROM % TO 10 TONS 


THERMOBANK - COOLMASTER -RADIAL UNITS 
PANEL UNITS - CUBERS . FINNED COILS- 


MN. 


Saat , = 


BARE TUBE COILS-HEAT INTERCHANGERS 
CONDENSERS Air Cooled, Water Cooled, Evaporative 
WATER COOLING EVAPORATORS 

BLAST COOLING COILS-BLAST HEATING COILS. 
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AIR CONDITIONING & REFRIGERATION NEWS, JULY 2, 1951 


What's New 


When requesting further information on new 
products, please use “Information Center” form. 


National Engineering Shows 5-Way Fan, Blower Unit 


Model F-14 floor fan. 
KEY NO. A-710——— 


KANSAS CITY, Mo.—Now being 
produced by National Engineering 
& Mfg. Co. here is a new “five-way” 
fan priced at $34.95 and a new blower 
model unit. 

The fan, which has a 14-in. blade, 
is said to be usable as an intake 
window fan, table fan, exhaust win- 
dow fan, floor fan, or room cir- 
culator. Known as model F-14, it is 
19 in. wide, 7 in. deep, and 201% in. 
high. 

Other features include a_two- 
speed switch, an automatic tighten- 
ing screw to hold the fan in any 
position, adjustable louvers, snap- 
out blades for easy cleaning and oil- 


¥ 


Converted to exhaust window fan. 


ing, and a rubber-mounted base which 
can be used to mount the unit on a 
wall if desired. Plastic fill-in window 
panels are available as an accessory 
for $1.95. 

The blower model unit is made in 
two sizes, 2,500 and 3,500 c.f.m. The 
cabinet is made of heavy steel pro- 
tected by a seal-bonding process and 


finished in hammertone' baked-on 
enamel. 

The unit is equipped with ‘odor- 
less, sagproof” evaporative pads, 


waste water drain, ‘“non-clog’”’ water 
troughs, electric cord, switch, and 
water control valve. It is designed 
for use with a pump kit and window 
adaptor. 


‘Hide-Away Lid’ Featured 
In BTC Frozen Food Case 


KEY NO. A-711 


BINGHAMTON, N. Y.—A _ new 
glass-front display case with ‘Hide- 
Away” lid is now being manufac- 
tured by The Brewer-Titchener Corp. 

The new 10-cu. ft. case features 
a quadruple Thermopane glass front 
and self-contained, insulated lid that 
slides out of sight under the rear 
deck. Interior of the BTC cabinet is 
fluorescent-lighted to show off the 
foods stored inside. 

BTC’s new glass-front display case 
is being offered in two models, one 
with superstructure and the other 
without. Holding up to 350 Ibs. of 
frozen foods, each model is divided 
into four compartments that are 
separated by lateral plate evapora- 
tors. 

BTC’s new glass-front display case 
occupies an area of 53 in. by 30 in. 


Over-all height of the cabinet, includ- 
> 


S 


Allen-Bradley offers a wide line of air-conditioning and re- 
frigeration controls — pressure and temperature controls, 
manual and automatic starters, and special refrigeration 
control units. The two units at the right show Allen-Bradley 
special refrigeration control units consisting of solenoid 
starter, high pressure cutout, thermostat, and manual start- 
ing switch. You can install A-B controls and forget them. 


dressing. 


Bulletin 709 Size 2 
Starter Unit 


ALLEN-BRADLEY SOLENOID MOTOR CONTROLS 


9/77. 
T1d7 


03377 


ti 


Kass Realty Company Building in Wash- 
ington, D. C., is completely air condi- 
tioned, using Baker compressors 
equipped with reliable Allen-Bradley 
Bulletin 709 Automatic Starters. 


Why are Allen-Bradley automatic starters so popular 
for refrigeration and air-conditioning service? .. . 
Because they are trouble free. Only ONE moving part. 
No pivots, pins, or bearings to corrode or stick... no 
jumpers to break. You install them... and forget them! 

No contact maintenance. . . Allen-Bradley cadmium 
silver alloy contacts never need cleaning, filing, or 


Dependable overload relays . . . Allen-Bradley 
thermal relays are accurate and always dependable 
... even after long service. 

The Allen-Bradley trademark stands for millions of 
trouble free operations. 


Allen-Bradley Co. 
1313 S. First St., Milwaukee 4, Wis. 


rst > YZ 
Bulletin 709 Size 1 
Starter Unit 


ing superstructure with full-color, 
three-dimentional picture, is 58 in. 
The glass front case has a 110-120- 
volt a.c. motor as well as a %-hp. 
hermetic compressor. It carries a 
five-year warranty on the unit. 
Other features of the new BTC 
case include _ all-steel Bonderized 
cabinet with white baked enamel 
finish and vapor sealed insulation 
which exceeds standard specifications. 


Air Devices Introduces 
Diffuser-Lite Fixture 


KEY NO. A-712 


NEW YORK CITY—Combination 
Agitair diffuser-lite fixtures of 
square, rectangular, or circular de- 
sign are now being manufactured by 
Air Devices, Inc. here. 

These combination units are de- 
signed for correct air distribution 
and efficient illumination, the com- 
pany declared. They use incandescent 
or fluorescent lighting with flush, 
semi-flush, or louvered lenses. 

Hinged frames make _ relamping 
and maintenance easy, the company 
asserted. Constructed of light gauge 
steel, the diffuser-lite fixtures are 
finished in baked aluminum lacquer 
or prime coat for painting. 

The steel recessed boxes are lined 
with asbestos heat insulation and 
are equipped with reflectors. 


Paragon Automatic Timer 
Operates Dehumidifier 


KEY NO. A-713 


TWO RIVERS, Wis.—A new timer 
that will turn off a domestic electric 
dehumidifier at a set time each day 
and then turn it back on again after 
a predetermined “off” period has 
been introduced by the Paragon 
Electric Co. here. 

Designed to operate without atten- 
tion by the owner, the new timer will 
control the dehumidifier operating 
period automatically. 


Majestic Designs Cooled 
Orange Juice Dispenser 


KEY NO. A-714——— 


LOS ANGELES—Designed espe- 
cially for frozen or fresh orange juice, 
an improved _electrically-refrigerated 
drink dispenser with a removable 
bowl has been developed by Majestic 
Enterprises, Ltd. here. 

The bowl, which has 100% visi- 
bility, can be lifted off by hand and 
cleaned in a few minutes without 
interfering with the efficiency of the 
refrigeration unit, it is claimed. 

Called model 275, the unit is engi- 
neered for the dispensing of frozen 
or fresh juices “where constant agi- 
tation is required for smooth and 
satisfying drinks.” It 
with a sealed, heavy duty compressor 
motor, and is thermostatically con- 
trolled to maintain a temperature of 
40° F. Capacity of the model is 2% 
gals. 

The cabinet, finished in hammer- 
tone grey, requires a counter space 
of 13 in. by 14 in. The dispenser 
weighs 90 Ibs. 

According to the company, the 
model is “entirely adaptable in 
every way in point of meeting the 
strictest requirements of health de- 
partments.” 
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What's New (Cont) 


3 New Disitests Shown at Summer Marts 


KEY NO. A-715——— 


GIBSON REFRIGERATOR previewed two models of its 2-door 2-temp refrigerator at the 


Summer Marts. 


perature of from O° F. to -15° F. 


tion for the freezing compartment and food storage section. 


Top section has more than 2 cu. ft. of storage space and will hold a tem- 
Separate controls permit individual temperature selec- 


Standard Gibson interior 


fixtures are available on both models. 


KEY NO. A-716——— 


A NEW LINE of farm and home freezers was introduced by King Refrigerator Corp. Built 


“to go through any door,” 
three freezers: a 4-cu. ft., 


3ET ALONG WITHOUT 


8-cu. ft., 


and 13-cu. ft. model. 


none of the models exceeds 273, in. deep. King plans to offer 


Delivery will begin in 30 to 90 


days depending on size. 


KEY NO. A-717. 


TWO VIEWS of Presteline built-in electric 
range units shown for the first time at the 
Marts. This range can be built into any 
standard kitchen cabinet at any height or 
position desired, and with any arrangement 
of cooking tops. Oversized 18-in. oven has 
anodized copper finish on the oven doors. 


YOU CANT 


THIS NEW 
PARTS CATALOG 


HARRY ALTER’S 


SPRING-AND-SUMMER 


1951 


OVER 9,000 
REFRIGERATIO 


: PARTS ano | 


SUPPLIES 


New A-B Starter Used for 
Reduced Voltage Starting 


KEY NO. A-718——— 


MILWAUKEE—A new a.c. part 
winding starter for use with motors 
which employ two separate parallel 
windings, star or delta, to obtain 
increment starting has been intro- 
duced by the Allen-Bradley Co. lo- 
cated here. 

With particular application to air 
conditioning and refrigeration units, 
the bulletin 736 starter and a part 
winding motor can be used whenever 
reduced voltage starting is necessary 
because of power company limita- 
tions and only two increments of 
starting are needed. 

The new starter consists of two 
A-B across-the-line starters and a 
pneumatic timing mechanism mount- 
ed below one starter and operated 
by means of the starter’s solenoid 
plunger. 

Pressing the ‘“‘start’’ button imme- 
diately closes the first starter. This 
energizes one of the two parallel 
windings. 

Meanwhile, the timer is in opera- 
tion and after a few seconds ener- 
gizes the second starter. 

With both starters closed, full line 
current is supplied to the motor 
through both windings, each using 
50% of the total electric current 
being drawn. 

Use of part winding starting does 
not produce objectionable current 
surges obtained with autotrans- 
former starting as the motor is not 
disconnected from the line during 
the starting period, the manufacturer 
stated. 
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Sweden Has Table Model Freezer for Limited Space 


i 


KEY NO. A-719——— 


SEATTLE—Especially suitable for 
installation on backbars, 
counters, or wall shelves, 


where 


Remco Adds Larger Size 
Liquid Indicators to Line 


KEY NO. A-7110——— 


ZELIENOPLE, Pa.—Addition of 
larger sizes to its line of “E-Z-See”’ 
liquid indicators has been announced 
by Remco, Inc. here. 

Designated as types 
278 through 282, the 
new indicators range 
in size from 5 in. to 
15g in. Body extension 
tubes on larger sizes 
are said to be made of 
a special alloy which 
is ah extremely poor 
conductor of heat. This 
permits the joints to 
be silver soldered to 
the brass end fittings 
“with only a negligible 
rise in temperature at 
the gaskets.” 

The %-in size is 
available in male or 
male-female connec- 
tions as well as for 
sweat connections. The 
%, 1%, 1%, and 15¢- 
in. sizes have sweat 
connections only. 

As in the smaller 
sizes, the new Remco liquid indica- 
tors employ the spring-compensated 
gasket design which is claimed to 
“maintain the seal permanently.” 
Double ports are provided to admit 
plenty of light. 


cabinets, ° 


space is limited, a double-head 2%4- 
gal. table model freezer is being of- 
fered by Sweden Mfg. Co. here, 
producer of soft ice cream and 
frozen custard machines. 

This “Space Saver” model is avail- 
able either with or without a remote 
condensing unit. 

“If an installation already has a 
suitable refrigeration system, this 
model saves substantially in equip- 
ment investment,” the company said. 
“Otherwise, a remote water or air 
and water cooled condensing unit is 
available.” 

Among other features of the model 
are automatic freezing. controls, 
heavy duty gear drive system, her- 
metically sealed freezer cylinder in- 
sulation, and easy accessibility. 


LARKIN TURRET HUMI-TEMP 


The acid test of any product is 
performance. That’s why you will 
find Larkin products used so 
widely for so many different re- 
frigeration and _ air-conditioning 
applications. Users know from 
past experience that they can count 
on Larkin for top performance— 
day in, day out—year in, year out. 


Manufacturers of the original Cross-Fin 
Coil — Humi-Temp Units — Evaporative 
and Air Cooled Condensers — Air 
Conditioning Units and Coils — Direct Ex- 
pansion Water Coolers — Steel Vacuum 
Plate Coils — Heat Exchangers. 


WATCHDOG OF THE NATION’S FOOD SUPPLY 


Accurate liquid level control for: 


@ full-flooded evaporators 


@ shell and tube coolers 


FLEXIBLE—adjustable to a wide range of level changes due to load variation 


REMOTE CONTROL— easy to set-control dials mounted conveniently in remote box 


TIME-PROVEN —Lectro-Level has been successfully employed on critically flooded 


evaporators throughout the country for over 5 yeors 


Write for Bulletin 908 or see your ALCO wholesaler. 


We will be glad to send you complete technical and installation information. 


ALCO VALVE CO. 


853 KINGSLAND AVE. « ST. LOUIS 5, MO. 
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Hold Crescent Wrench Right 
To Prevent Jaws Spreading 


SLANTS on Service 


“Slants on Service” is a new “package” devised by the NEWS 
to meet the needs of its busy readers in the service and contracting 
business. These helpful hints and suggestions for improved service 
methods and shortcuts have been assembled in capsule form. 


the mounting screw holes of the con- 
trol. 

After one screw is removed, insert 
one of the rods and tighten it in the 
hole. Take out the other screw and 
insert the second rod. The control 
can then be pulled out through the 
back and replaced, the rods serving 
as a guide. 

* * * 


Forms and Written Records 
Valuable for Service Firm 


More Pictures of Products at Grocers’ Show 


REFRIGERATED 


FRESH 


Jaws of crescent type wrenches A simple yet practical file system , , : 
will not spread if “a shown in should be employed in service shops POPULAR sores er ” Diced ve he the NARGUS ; 
photo. Keep the thumb on the _ to keep track of job orders, shipping Food Show in Chicago was this refrigerated display table. June ‘ ' 
knurled screw that adjusts the jaws or receiving receipts, and parts Myers checks the temperature of a ham while Russ Koester of SELF-SERVICE produce merchandiser which Fogel calls it : 
and move your thumb back and forth orders. A job order or work sheet Tyler explains the principles behind the case. “Vegmart"’ provides refrigeration for the middle deck. _Uppe : 
every time you take a “bite’ on should be given to each serviceman deck for non-refrigerated items is mirror-backed, while si 
your work or release it. for every outside job. This should in- large bins are provided at the bottom. Tracey McCune i : 

Never use the tips of the jaws. Get clude at least the name and address asking Ken McGaw for more details. , 
a good purchase on your work. If of customer, date of issue, model re- . , = 
“ane ieleieiee is pol ry use fore- quiring service, service requested, LEFT: _— International ee ae 
arm on the end of the handle. and name of dispatcher. eae po Pherae ty - ae a § 

ee eee mere ee This form should also provide space fat panels permitted visitors to see how 
years old and the jaws show no signs’ so that when the job is completed » eutes u 
of spreading. the serviceman can fill in the date z 

i completed, service performed and . 

Threaded Rods Simplify parts used, time spent on job, and Here are more pictures of “ 
Replacement of Controls signature of customer and service- items shown at the recent - 
man. If this form is kept on file it : : a 

i NARGUS' show in Chicago. in 

Replacing refrigerator controls can Will be a valuable reference. Oth Meee ty teat a 
be simplified by using two %\-in. To prevent duplication of orders a thers were published in /as ge 
rods about 30 in. long. One end of permanent record of parts ordered week’s NEWS. 
each rod should be threaded to fit and received should be maintained. - 

RIGHT: Earl Blanchard of the C. Schmidt Co. di: 
outlines for Donna Kime features of the mi 
Model OM self-service merchandiser. This By 
case can be lined up with the others for 0.¢ 
continuous display. cu 

tul 

2 pie 

e e in 
Installation Provides Sliding Glass Doors Cut be 
° / / P d 

Comfort, Process Cooling ‘Top Level’ Spoilage ep 
e€ 

EUCLID, Ohio— Both air condi- AURORA, Colo.—Spoilage of per- ~ 
tioning for office space and ‘‘cooling’”’ ishable produce items at Purse Bros. 
treatment for plant spots is being in- Grocery Co. here has been cut from oe 
stalled at the plant here of the about 10% to practically none at all ps 


Lincoln Electric Co., Cleveland. 

Two Worthington centrifugal re- 
frigeration units will be used for the 
air conditioning and also to supply 
chilled water for process require- 
ments. 

Central office space of about 48,000 
sq. ft. will be air conditioned. Some 
factory spots will be given ‘‘cool- 
ing” treatment as well. 

One of two Worthington 56-C-55 
centrifugal refrigeration units of 
365-ton capacity is driven by a 350- 
hp. squirrel cage induction motor 
through a Moore D3 speed increasing 
gear complete with automatic suc- 
tion damper control of capacity. The 
other 365-ton unit is driven by a 350- 
hp. squirrel cage motor through an 
American Blower hydraulic coupling 
and Moore D-3 increasing gear with 
capacity control by speed variation 
through the hydraulic coupling. 


since the firm has been using two 
large refrigerated display cases with 
sliding glass lids, according to co- 
owners Bert and Irvine Purse. 

“With the sliding glass doors 
holding the cold in, all of the pro- 
duce we display is at almost exactly 
the same temperature and thus there 
is no spoilage at the top level,” said 
Irvine Purse. 

With this reduction in spoilage 
losses, the owners expect their $2,800 
investment in the refrigerators will 
be paid off rapidly. 

The custom-built cases contain 
three storage compartments in which 
extremely perishable reserve stocks 
can be maintained to meet rush 
shopping periods. 

The closed-in type of refrigeration 
has also enabled the display of per- 
ishable salad oils, dressings, etc. 
right among the vegetantes. 


REFRIGERATION TUBE 


as easy as bendin 


pletely bone-dry and free from dirt. What's more, 
this seal is made in such a way that it does not 
change the diameter of the tube. This makes it 
possible to pass the tube through any opening 
large enough for the tube itself. Economical tube M = the Lipman Line for greater profits! 
sizes range from 4%“ to %" O.D. Use the Lipman “Package of ; 
And, for your greater convenience we have just "merchandising book of point of sale 
recently brought out Dryseal in a nifty-50 one-coil ™ material, newspaper ads, radio copy, 
carton. This carton, which has been attractively | direct mail! If you do not have 
designed for easy identification in stock, contains | 
| 
| 


sor BACKED BY * 
SAHOBAL ADVERTISING 


@ There’s nothing to-bending dead-soft Dryseal. 
No special tools . . . in fact no tools at all, are 
* needed. Simply bend it by hand. The soft temper 
f of the copper used and its ductility are the reasons 
ss why Dryseal will not give you any trouble by split- 
ting when it is flared for compression fittings. 
Another important feature is the absence of 
moisture in Dryseal. A special, precise, mechanical 
double-crimp seal made at each end of the tube 
when it is manufactured keeps the inside com- 


eid nian oui ile ediinoaai Get 


one 50-foot coil of Dryseal.. . . is easier to handle, 
light weight, economical. 


LIPMAN REFRIGERATION 
DIVISION 

Yates American Machine Co. 
Beloit, Wisconsin 
Gentlemen: I am interested in making pga 
selling O Air Conditioning, 0 Refrigeration . 
the Easy Lipman way. Send details. 


_ REVERE 


IIE INI ccc ddttenesci died mia ddineehednearthiedabintee ak 
COPPER AND BRASS INCORPORATED 
: PRI cnctcincncccnsscsnsinbenisnnntnanaiatl 
Founded by Paul Revere in 1801 
230 Park Avenue, New York 17, New York _i&f City ------------------------ State ---------- 
. . ° Individual. Name rowsnece 
Mills: Baltimore, Md.; Chicago and Clinton, Ul.; Detroit, Mich.; 
Los Angeles and Riverside, Calif.; New Bedford, Mass.; Rome, N. Y. Title ~....--.------------..------ 
Sales Offices in Principal Cities, Distributors Everywhere. | 
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Servicing Hermetics 


In the Field 


This is another in the new series of articles written to show 


leak can generally be stopped. 

On the market today there are 
also several types of terminal caps 
that can be installed over the top of 
the original terminals to stop the 
leak. The manufacturer’s §instruc- 
tions for installation of these ter- 
minals should be carefully followed. 
Generally these terminal caps should 
stop the leaks for about a year. 


the lockers, it is reported by Louis 
Kavan, secretary of the Nebraska 
Grocers Association. He said avail- 
ability of pork and other meat has 
kept consumers from becoming 
panicky. 

A random check of Lincoln frozen 
food locker service showed locker 
rental up in some places and about 
the same in others. Hutson’s Frozen 
Food Lockers noted an increase in 


Self-Delivery Plan Cuts 
Freezer Down Payment 


ELMIRA, N. Y.—A self-delivery 
plan was employed by Haesloop’s 
appliance store, 2091 Upper Lake St., 
to promote home freezers at the be- 
ginning of the hot weather season. 


; : : : es ? locker demand but this was at- Haesloop’s told customers’ they 
the average serviceman how to i hermetic units in the field. Bee f Shor t age H asn ft tributed mostly to the fact that people could save $46 on the price of a home 
Even those who have been working on hermetics for some time will are freezing more chickens, fruits, freezer by using the new “Deliver 
find basic and practical information in these articles that will prove Affected Neb. Lockers and vegetables now, while demand Yourself’ plan. The customer was 3 


extremely helpful. 


l:stalling Adapters for Evacuating & Recharging 


By Arne Perttola, Owner and Manager 
Brighton Hermetic Service, Detroit 


viany hermetic units are _ not 
«sipped with the conventional 


line as it is being installed. A neo- 
prene gasket prevents the joint from 


OMAHA, Neb.— Although there 
has been a gradual increase in meat 
locker rentals over Nebraska since 
the Korean war started last June, 
the present beef shortage “scare” 


has produced no spectacular run on 
= 


for beef has actually slowed down. 


R. A. Therien, owner of Therien 
Food Lockers, with three stores in 
Lincoln, said he had noticed a small 
trend toward scare buying of beef 


but that locker rental applications - 


and cancellations are about normal. 


invited to make his own arrange- 
ments on delivery and pocket the $46 
savings, less whatever he had to pay 
the delivery firm. 

The store also pointed out that 
the plan results in a lower down pay- 
ment requirement. 


ac.pter fittings so some type of fit- 
tir must be installed if the service- 
man has to evacuate and recharge 
the system. 

f the unit has 4-in. suction and 
d.scharge lines it is a simple matter 
to install a %-in. solder tee fitting 
i: both lines and use a manifold 
cauge set for charging or evacuating. 


Where the unit has %¢-in. or %-in. system will lose its gas charge. The dependable Ranco controls. ofa 
P ° i . P; tom 
iction lines, no tees are necessary. leak does not have to be - big = = Stumped on whot control fits what? This ReregEMENT 
since most hermetic units have a NO raggcE 


While the unit still has some pres- 
sure in it drill a %¢-in. hole in the 
suction line and silfos a piece of 34¢- 
in. tubing on it. If the unit has no 
pressure at all in it, put some solder- 
ing flux or grease on the drill. This 
prevents chips and shavings from 
getting into the system. 

Charging and evacuating parts can 
be installed on units having 34¢-in. 
discharge lines by either of two 
methods. One way is to swedge the 
3¢-in. line so that it will have an 
o.d. of 4 in. Another method is to 
cut two very short pieces of %-in. 
tubing and ream one end of each 
piece so that the 34,¢-in. line will fit 
in them. This permits a 4-in. tee to 


leaking. 

This makes a satisfactory adapter 
fitting, but we do not recommend it 
as a permanent fitting. If it is al- 
lowed to remain in the system too 
long, the neoprene gasket will ex- 
pand, permitting leaks. Vibration will 
in time also cause the fitting to 
loosen and leak. In either event, the 


total charge that amounts to only 
a few ounces of refrigerant. 


LEAKS AT TERMINALS 
CAN BE STOPPED 


Quite often leaks may occur at the 
terminals of a hermetic unit. Leaks 
at the terminals in the field without 
the serviceman in the field without 
replacing the unit or cutting the unit 
open to install new terminals. Leak- 
ing terminals may be repaired in 
two ways. 

It should be remembered that the 
terminals on hermetics are not ab- 
solutely oil or gas-proof. They are 
merely oil and gas-resistant for a 


ae 


Lot thee ita ~* : 
Shortage, Mc Bitz -/ stil y 


book——oat your Ranco wholesaler’ s— 
will answer your questions in a jiffy. 


There’s no need to fuss around with makeshift 

refrigeration controls—when you can rely on Ranco 

Replacements. Today there is a Ranco control for 

almost every refrigeration job, whether you're 

working on a domestic refrigerator, water 

cooler, milk cooler, or commercial installation. 
Already the world’s largest manu- 

facturer of refrigeration controls, Ranco has 

increased plant capacity to assure 

you of the controls you need—to make 

sure we can fill your orders for 


ut be used with the %-in. pieces. number of years. 
After the evacuating and charging After a period of years the neo- 
operations have been completed, the prene in the terminal becomes soaked 
tee line is pinched off and silfossed. with oil and reacts somewhat like 
This makes a good leakproof joint. rubber soaked with oil. The terminal 
4 vel There are adapter fittings on the Starts to leak. 44 4 44 4 
“ - market which can be installed in the In most cases there is about % in. d in g r e rs d re ! 0 | e ° . 
4 ‘a line without drilling or cutting the to 4 in. take-up on the terminals. 
: tubing. This type of adapter taps the By taking up on the bottom nut, the ; , : 
soot — All Federal Agencies ... Air Force... Army ... Navy ... Marine Corps... 
wi é 
co- know that Filtrine products meet government specifications. 
oors ms 
ro- ; 
tly COOLERS FOR MESS HALLS — CAFETERIAS 
here 
_ Sell your own condensing unit . . . with coolers backed 
lage by Filtrine’s 40-year dependability. 1. Government and general acceptance 
800 for high efficiency—dependability—20-year life construction, 2. High 
will capacity—super storage. 3. Handsome exterior (all stainless steel or as 
Duco with stainless trim). 4. Equipped to suit with top and/or side a> 
tain shelves. 5. Bubblers, glass-fillers, front, back or all sides. 6. Can be Filter 
hich . “Taste-Master” equipped to banish chlorine and insure sparkling water. _ 
»cks ; 
rush # 
. ! Pe 
tion Coming ! September 17! COOLERS FOR X-RAY & PHOTOGRAPHY 
per- 
mm Sell your own condensing unit. . . with these Filtrine 
— coolers pre-approved by military and V.A. medical procurement offices, 
Signal Corps, Air Force, ete., for X-Ray darkroom and photo-lab instal- 
lation. 1. Dependable water of correct temperature for film processing. 
2. Large storage for heavy duty and emergency requirements. 3. High 
efficiency, economy operation—20-year life construction. 4. Floor 
mounted with stainless steel work-table top; also under-counter models. 
5. Filters (extra) prevent scratched and pinholed negatives. 
PH-7 PH-14 PH-25 oy 
REMOTE COOLERS FOR ALL USES i 
The Silver Anniversary Issue of The News- | i Sell your own condense! nit 
A ‘ 2 naensing u oo + WHE 
rw r te to the 
paper of the Industry will i on | f Filtrine coolers suitable for new and replacement instal- 
many Ccompansce and personalities who have re lation everywhere: barracks, military depots, mills, 
helped make air conditioning and refrigeration | schools, post offices. 1. Capacities 5-800 g.p.h.—storage ") 
one of the nation’s greater industries during the 7-300 gallons. 2. High efficiency—20-year life-span. 3. 
past 95 wears, —. . —s8 25-R M-I4-R 28 — Insulation—2” hydrolene-sealed corkboard. 4. Filters re 
‘ M-300-R M-40-R and Rectifiers/Dechlorinators available for all sizes. 
This Special Issue will mark 25 years of dis- | M-180-R 
tinguished service to the industry. It will be | 
a great issue kept and referred to for PACKAGED CIRCULATING CHILLED WATER SYSTEMS 
years. 
; Sell your own condensing unit . . . with complete Filtrine 
It sets the stage for every advertiser to tell systems for circulating drinking water in offices, hospitals, industrial 
the world about his own progress and develop- plants .. . for processing water as low as 34°. 1. Completely packaged 
t msente, Such specially-prepared advertisoments for streamlined engineering, quick installation. 2. Capacities 5 to 400 
all tie ith tl , ‘torial , g-p-h.—Storage 5 to 150 gallons. 3. Equipped with heavy-duty pump. 
' will tie in with the editorial setting. 4. Your condensing unit factory installed. 5. Insulation—2-inch hydro- 


lene-sealed corkboard. 6. 20-year life construction. 7. Filter-Rectifier 
assembly (extra) to kill chlorine and keep water sparkling. 


Att Apoarp! ADVERTISING CLOSES SEPT. 7 Typical ‘‘Packaged”’ 


Circulating Chilled Water System 


Get our new “How to Sell DO Jobs” Write Dept. RF-1 


The Newspaper of the Industry 


450 W. Fort St., Detroit 26, Mich. 
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PATENTS 


Week of March 27 
(Continued) 


2,546,594. APPARATUS FOR REMOV- 
ING MOISTURE IN A REFRIGERATING 
SYSTEM. John E. Gray, Port Huron, 
Mich., assignor to Mueller Brass Co., 
Port Huron, Mich., a corporation of Mich- 
igan. Application April 15, 1948, Serial No. 
21,133. 4 Claims. (Cl. 62—115.) 


1. A combined drier and heat exchanger 
for a refrigerating system having liquid 
and a vapor conveying conduit compris- 
ing, a casing having a chamber for fluid 
with an inlet thereto and an outlet there- 
from adapted to be interposed in the 
path of flow of the vapor in said vapor 
conduit, a container located within said 
chamber and in heat exchange relation 
with the fluid in said chamber and having 
an inlet and an outlet, a quantity of 
liquid collecting material in said con- 
tainer, said container being adapted to 
be interposed in the path of flow of the 
liquid in said liquid conduit. 


2,546,723. AUTOMOTIVE TRUCK RE- 
FRIGERATION APPARATUS DEFROST- 
ING .MECHANISM. .Adna .R. .Clark, 
Evansville, Ind., assignor to International 
Harvester Co., a corporation of New Jer- 
sey. Application Nov. 16, 1948, Serial No. 
60,285. 12 Claims. (Cl. 62—115.) 


1. In a refrigeration apparatus employ- 
ing an internal combustion engine for 


MORE INFORMATION? 
Use Handy Coupon 
on “What’s New” Page 
of this issue 
Use Key No. for fastest service. 


driving the refrigerant compressor, a de- 
frosting device, comprising: means _in- 
cluding a tube-like member containing 
refrigerant and adapted for positioning 
in heat exchange relation with the heated 
exhaust gases of the internal combustion 
engine; and conduit means for connecting 
opposite ends of said member respectively 
and directly into the high and low pres- 
sure portions of the refrigeration appara- 
tus. 


2,546,769. FREEZING TRAY. Robert E. 
Moore, Baltimore, Md., assignor to Gen- 
eral Electric Co., a corporation of New 
York. Application May 28, 1947, Serial No. 
751,075. 8 Claims. (Cl. 62—108.5.) 


1. In combination with a freezing tray, 
a partition assembly, said assembly in- 
cluding a bar extending longitudinally of 
said tray, a plurality of transverse sep- 
arators mounted on said bar and forming 
walls of ice block compartments, each of 
said transverse separators having an open- 
ing for receiving said bar, a plurality of 
longitudinal separators mounted on said 
bar and forming walls of ice block com- 
partments, each of said longitudinal sep- 
arators having an opening of such size as 
to permit the turning of said bar through 
a limited angle without resultant turning 
movement of said longitudinal separators, 
said bar engaging said longitudinal sep- 
arators and said transverse separators 
during movement through said limited 
angle to lift said longitudinal separators 
relative to said transverse separators, and 
means for turning said bar through an 
angle greater than said limited angle 
whereby a turning movement is imparted 
to said longitudinal separators. 


2,546,912. ABSORPTION REFRIGERA- 
TOR. Otis B. Sutton, Canton, Ohio, as- 
signor to The Hoover Co., North Canton, 
Ohio, a corporation of Ohio. Application 
Dec. 6, 1945, Serial No. 633,161. 12 Claims. 
(Cl. 62—119.5.) 


1. A heat operated refrigerating system 
having a heated part, means for heating 
said heated part, a secondary refrigera- 
ting system comprising a heat absorbing 
part and a heat rejecting part arranged 
to be cooled by said heat operated refrig- 


GENERAL 


fidence. 


of the advertiser. 


[eS 2. a fe 2 ff fe EE fl 


$18,000 Plus 


We are a thoroughly established, finan- 
cially responsible company manufacturing 
heat transfer products. 
substantial and profitable. 


We require a General Manager experi- 
enced in engineering, 
tration, and sales. Age 40 to 45. 


The starting salary is $18,000.00 with 
a sizeable increase based on results. 


Your reply will be held in strict con- 
If desired, 
may contact George Taubeneck of this 
publication who will reveal the identity 


Box 3757 
Air Conditioning & Refrigeration News 


MANAGER 


Our volume is 


production, adminis- 


qualified applicants 


Me 


erating system, a pump for circulating a 
secondary coolant through said secondary 
system, an electric motor for operating 
said pump and a thermo-electric genera- 
tor connected to supply energy to said 
motor and positioned to be heated by 
heat derived from said heating means. 


Week of April 3 


2,547,070. THERMOSTATIC EXPAN- 
SION VALVE. Cllarence L. Aughey and 
Lourdes V. McCarty, Milwaukee, Wis., 
assignors to A P Controls Corp., a corpor- 
ation of Wisconsin. Application March 26, 
1947, Serial No. 737,352. 10 Claims. (Cl. 
62—127.) 


1. In a valve controlling expansion of a 
liquid refrigerant under pressure in a 
refrigerating system of the compression 
type, a casing receiving the refrigerant 
and defining a first chamber in series 
with a second chamber, a first and a 
second valve, the first and second valves 
serially controlling expansion of refrig- 
erant into the first and the second cham- 
ber and dividing expansion of the refrig- 
erant into a plurality of steps, means 
responsive to the temperature of the 
space to be refrigerated and controlling 
opening of the first valve, and means re- 
sponsive to pressure in the first chamber 
and controlling opening of the second 
valve, the second valve having an aper- 
ture therethrough for equalizing pressure 
in the chambers upon closing of the first 
valve. 


2,547,389. GRID FOR ICE TRAYS. Rob- 
ert Lay Hallock, Larchmont, N. Y. Appli- 
cation June 9, 1937, Serial No. 147,238. 13 
Claims. (Cl. 62—108.5.) 


1. In a grid for ice trays, a distortable 
longitudinal member, individual wall 
pieces mounted on the longitudinal mem- 
ber, and means comprising parts having 
a predetermined extent of relative move- 
ment and abutting when moved said pre- 
determined extent for limiting the rela- 
tive movement of the individual wall 
pieces on distortion of the longitudinal 
member. 


2,547,595. AUXILIARY EVAPORATING 
COIL FOR THE ICE-MAKING SECTION 
OF REFRIGERATORS. John Plumeri, 
Trenton, N. J., assignor to Kramer Tren- 
ton Co., Trenton, N. J., a corporation of 
New Jersey. Application Jan. 27, 1948, 
Serial No. 4,644. 4 Claims. (Cl. 62—126.) 
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1. In combination, an ice making section 
of a refrigerator and an evaporating unit 
embracing at least two sides of said sec- 
tion, said evaporating unit embodying a 
plurality of angular shaped tube portions 
connected at their ends to establish a 
continuous channel for the flow of refrig- 
erant, header plates secured to the ends 
of said tube portions, and means attach- 
ing the header plates to the said ice 
making section. 


2,547,887. REFRIGERANTS AND RE- 
FRIGERATION PROCESSES. Winston H. 
Reed, Radford, Va., and William A. Pen- 
nington, Pavetteville, N. Y., assignors to 
Carrier Corp., Syracuse, N. Y., a corp- 
oration of Delaware. No drawing. Appli- 
cation Feb. 24, 1949, Serial No. 78,228. 3 
Claims. (Cl. 62—178.) 


1. A refrigerant for use in a compressor- 
condenser-expander refrigeration system 
consisting of a mixture of dichlorodifluoro- 
methane and methyl chloride having a 
pressure at a predetermined temperature 
greater than the pressure of either com- 
ronent at such temperature and contain- 
ing approximately 78.5 parts by weight of 
dichlorodifluoromethane and approximately 
21.5 parts by weight of methyl chloride. 


2,547,657. THERMOSTATIC SELECTIVE 


HEATING, COOLING, AND CIRCULAT- 
ING INTERLOCKING CONTROL SYS- 


TEM. Ronald W. Olsen, Caldwell, N. J., 
assignor to General Electric Co., a corp- 
oration of New York. Application Oct. 30, 
783,054. 6 Claims. 


1947, Serial No. 
257—3.) 


(Cl. 


1. An electric control for a_ heating, 
cooling, and circulating system having in 
combination a heating circuit, a cooling 
circuit, thermostatic switching means se- 
lectively to close and open said circuits 
intermittently upon corresponding tem- 


perature variations, a circulation circuit 
having interlocking switching means to 
close said circulation circuit upon closure 
of said heating and cooling circuits, and 
circuit control means including a self- 
holding electroresponsive switching de- 
vice controlled by said thermostatic 
switching means to maintain said circula- 
tion circuit closed after closure of said 
cooling circuit until a subsequent closure 
of said heating circuit. 


2,547,879. AIR-CONDITIONING CON- 
TROL ARRANGEMENT. William L. Mc- 
Grath, Syracuse, N. Y., assignor to Carrier 
Corp., Syracuse, N. Y., a corporation of 
Delaware. Application June 28, 1944, Serial 
No. 542,553. 14 Claims. (Cl. 236—1.) 


10. In apparatus for controlling the flow 
of temperature changing medium to a 
space wherein said medium may be either 
heated or cooled, closure means, a first 
thermostatic means including a bulb and 
a bellows, said thermostatic means being 


= 


charged with a volatile liquid fill of such 
quantity that all of said liquid may be 
contained in either the bulb or the bel- 
lows, a second thermostatic means _in- 
cluding a bulb and a bellows and charged 
with a volatile fluid in such quantity that 
neither the bulb nor the bellows can con- 
tain all of said liquid, step means for 
limiting the contraction of said first bel- 
lows and the expansion of said second 
bellows, means connecting both of said 
bellows in operative relation to said clo- 
sure, means positioning both of said bel- 
lows in heat exchange relation with th: 
medium the flow of which is to be con- 
trolled, and means positioning both o0' 
said bulbs in heat exchange relation wit} 
the medium in said space. 


162,708. OPEN-TOP REFRIGERATEL 
SELFP-SERVE CASE. George EK. Bently 
Kendallville, Ind., assignor to McCray 
Refrigerator Co., Kendallville, Ind., =< 
corporation of Indiana. Application Jan 
12, 1949, Serial No. 197. Term of paten’ 
3lq years. (Cl. D80—9.) 


oon 


The ornamental design for an open-to 
refrigerated self serve case, substantial! 
as shown and described. 


““ 


“Positions Wanted” $5.00 
Limit 50 words. 10¢ per 


RATES for 
per insertion. 
word over 50. 

RATES for all other classifications $7.50 
per insertion. Limit 50 words. 15¢ per 
word over 50 

ADVERTISEMENTS set in usual classi- 


fied style. Box addresses count as five 
words, other addresses by actual word 
count. Please send payment with order. 


POSITIONS AVAILABLE 


AIR CONDITIONING salesman wanted. 
Southern Arizona York Distributor wants 
aggressive, proven man to supplement 
present _ staff. Earnings commensurate 
with record on salary and/or commission 
basis as preferred. Area highly competi- 
tive—but potential vast due to climate. 
State fully qualifications, status, earnings 
expected in initial application. Write 
BOX 3759, Air Conditioning & Refrigera- 
tion News. e 


MANUFACTURER’S REPRESENTATIVE 
to represent an old, responsible manufac- 
turer of a complete line of frozen food 
display cases, beverage coolers, walk-ins, 
reach-ins, home and farm freezers and 
meat display cases. This is a profitable 
opportunity. Give qualifications. Write 
to BOX 3760, Air Conditioning & Refrig- 
eration News. 


ENGINEER—REFRIGERATION. Gradu- 
ate engineer with equivalent of five years’ 
experience in design and development of 
commercial refrigeration products. Loca- 
tion in Michigan. Good opportunity for 
advancement. Give history of training 
and experience. BOX 3765, Air Condi- 
tioning & Refrigeration News. 


EQUIPMENT FOR SALE 


5 TON packaged units—brand-new promi- 
nent brand self contained 220-3-60 air 
conditioners with semi-hermetic com- 
pressors. Water regulating valves and 
plenums included. All in original crates. 


$750.00 each FOB’ Worcester. ALAN 
DISTRIBUTORS, INC., 164 Main St., 
Worcester, Mass. 


REFRIGERATOR DOORS. 3’6” by 6’6” 
double batten auto close doors complete 


with removable track heads for a 7’2” 
track. 1%” corkboard insulation. 16 
gauge metal clad. Brand new. $95.00 
each. Freight prepaid in U.S. Door 


height will be altered for anything up to 
an 11 ft. 2 in. track for $15.00 additional. 
BIMEL CoO., Cincinnati, Ohio. 


MOTOR STARTING capacitors. 55 cents 
each. Will improve starting on Westing- 
house Sealed Units. Dimensions 154” x 


3%”. FRANK P. FOLEY INC., 564 Wal- 
ton Ave., New York 51, N. Y. Melrose 
5-8987. 


ELECTRIC WATER  coolers—Pressure 
type 4 gal. $137.50, 10 gal. $169.50, bottle 
type $125.00. Butcher beam scales $22.50. 


Porcelain platters 10x15x%,” $5.50 dozen. 
All merchandise new, nationally adver- 
tised, in original crates f.o.b. Phila. 


GENERAL REF. & STORE FIXTURE 
CO., 919-21 W. Girard Ave., Phila. 23, Pa. 


CLASSIFIED ADVERTISING | 


j 


brand temperature control, $3.85. Pre.- 
sure control, $5.00. Write for full par- 
ticulars. First come, first served. MANN 
REFRIGERATION SUPPLY CoO., 15 Astor 
Place, NYC, GRamercy 3-8000. 


%4-HP open and sealed type prominent 
brands condensing units complete; brand 
new; limited quantity; act now; $52. each 
FOB New York; write for specifications, 
other sizes also available; MANN RF- 
FRIGERATION SUPPLY CO., 15 Astor 
‘Place, New York 3, N. Y. 


FOR SALE—while they last—standard 
makes—new hermetic units—static & fan- 
cooled cond. %, %,. 15, %4, %. Open Units— 
4—*—*. Relays—%—%—'5—14 o—also 
overload protectors. #673 Methyl T.X.V. 
‘Capacitors in jet-black steel case 190-240 
mfd. Small hermetic driers. 4” fl.—7%” 
overall Driers. Household Cold Control 
—w/Knob & plate. Also other parts and 
supplies. Send for our latest list and 
prices. Sold on money back guarantee. 
WALTER W. STARR, 2833 Lincoln Ave., 
Chicago, IIl. 


COPPER TUBING. Wolverine copper 
hair pins. ” O.D. x .028 wall bent on 
1%” center. Sizes: 11%” overall length— 
6,640 pieces; 12-1/16” overall length—11,600 
pieces; 1544” overall length—24,000 pieces; 


16%,” overall length—19,700 pieces; 18” 
overall length—8,700 pieces. Straight 
lengths: %” O.D. x .028” wall 8” to 


15”—10,000 lbs. Packed in original cases, 
immediate delivery. BOX 3763, Air Con- 
ditioning & Refrigeration News. 


BUSINESS OPPORTUNITIES 


FOR SALE: Store fixture company and 
supplies for restaurants, cafes, market 
equipment. With trucks and refrigera- 
tion shop. Established, profitable busi- 
ness. Located in large industrial city of 
Pittsburgh, Penna. Good clean stock, ap- 
proximately $35,000.00. Owner retiring 
due to bad health, can prove it. Pays to 


investigate. BOX 3755, Air Conditioning 
& Refrigeration News 
FOR SALE: Commercial _ refrigeration 


sales and service business in Arkansas. 
Nice building in ideal location. Well es- 
tablished in good territory, two late 
model service trucks, and clean fast mov- 
ing inventory. Keeps four people busy 
year around. Selling because of other 
interests. $15,000 cash will handle. BOX 
3764, Air Conditioning & Refrigeration 
News. 


MISCELLANEOUS 


NORGE SEALED units’ remanufactured 
and exchanged. Immediate delivery from 
stock, 1 year warranty. Write for prices 
and shipping instructions. Genuine Norge 
terminals for Norge sealed units. Com- 


plete set of three, $1.15 plus _ postage. 
MODERN REFRIGERATION CO., Inc. 
12541 E. MecNichols Road, Detroit 5. 
Michigan. 


NORGE SEALED units’ exchanged—all 
models 1939 through 1946. Ship inopera- 
tive units to us freight prepaid. Re- 
placement will go forward immediat-ly 
c.o.d. $49.50. All replacement units ire 


COMPRESSOR’ BODIES, brand new; charged with Freon-12 and covered by 4 
model #19 good up to 1-HP, @ §$38.; in- one year warranty. NORD HERMETIC 
cludes flywheel and service valve. The CO., 1701 San Leandro Blvd., San Le in- 
last of a large quantity. Also standard dro, California. 

_ 


around $40,000.00. 


FLORIDA OPPORTUNITY 


The best small City on the East Coast of Florida. Store 
fixture business established ten years with exclusive 
Franchise in five counties on leading National lines. 
Will sell to reliable party on terms and would consider 
holding an interest. Have 80’ x 80’ warehouse with office. 


Will lease or sell building. 


P. 0. Box 6163, West Palm Beach, Fla. 


Stock and Equipment 
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Edward Busch 


James A. Hodges 


| ssch-Hodges Represents 
/ me Line In Pittsburgh 


ACKSON, Mich.—Acme §Indus- 
tr s, Ine., has announced the ap- 
tment of the Busch-Hodges Co. 
es ‘he Pittsburgh representative of 
th. complete Acme line of refrigera- 
tio. and air conditioning products. 

-ae firm is headed by Edward J. 
Bv ch and James A. Hodges, both of 
yrom have had extensive training 

| experience in this particular type 
o: work. 


Lewyt Plans To Build - 
Plant on Long Island 


For Defense Production 


BROOKLYN—Lewyt Corp. has an- 
nounced plans for the construction of 
a new $3,800,000 plant in Nassau 
County, Long Island. 

The new plant, expected to employ 
approximately 2,000 persons, will be 
located at the’ intersection of 
Wantagh highway and Old County 
road in North Hempstead, Long 
Island. 

It will make a variety of electronic 
and electro-mechanical devices for 
the Armed Forces—such as radio 
communication equipment, radar de- 
vices, and precision mechanical as- 
semblies. 

The plant will be a one-story steel 
frame structure and a_ two-story, 
air conditioned office and engineer- 
ing building. The buildings, on a 55- 
acre site, will add approximately one- 
quarter million square feet of floor 
space to Lewyt’s present manufactur- 
ing facilities. 


Authorized Exchange Agencies Handle 


White-Rodgers Control Replacements 


ST. LOUIS—Appointment of “au- 
thorized exchange agencies’ to 
handle replacement of its standard 
refrigeration, air conditioning, and 
heating controls has been announced 
by White-Rodgers Electric Co. 

Eighty-four such agencies, mostly 
parts wholesalers, will handle re- 
frigeration and air conditioning con- 
trol exchanges while 113 have been 
named for heating controls. 

Both groups are to take care of 
both in-warranty and out-of-warranty 
replacement and repairs, as well as 
maintaining stocks of certain parts 
and sub-assemblies. 

White-Rodgers’ warranty setup 
provides an 18-month guarantee from 
the date of manufacture. If the prod- 
uct has not been “tampered with or 
altered in any way after leaving the 
factory,” the company will repair or 
replace without charge through its 
agencies any product found defective 
within the guarantee period. 

The renovation plan being offered 
applies to any standard White-Rod- 
gers control beyond the factory guar- 
antee period. Such controls “may be 
returned to the factory for complete 
renovation for a cost equal to 60% 
of the present cost of a new control 
of the same kind (type). 

Details of this plan are given by 
the company as follows: 

“Controls shall be sent to the fac- 
tory, transportation paid by the 
sender. Renovated controls will be 
returned to the shipper transporta- 
tion repaid. (Certain standard stock 
type controls available at authorized 
exchange agencies at 5% additional 
cost to cover handling and transpor- 
tation. ) 

“Renovation shall be applicable 
only to the complete control and such 
sub-assemblies and parts as are listed 


—_. — 


— JULY SPECIALS — 
HEAT EXCHANGERS 


Well Known Brand 
%” liquid—%” suction 
$6.50 each 


Well Known Brand 
Packless Globe Valves 
¥%," o.d.s. 
$6.50 each 


©oare parts for all makes of 
pular compressors at 20% 
2elow current cost prices. 


»SSOCIATED INDUSTRIES 
0. Box 37, Terminal Island, 
California 


WRITE FOR CATALOGUE 


on the field service stock list in cur- 
rent use. Other parts such as 
switches, cases, and hydraulic-action 
elements will not be supplied sepa- 
rately. Extraneous parts or adjuncts, 
such as arms, transformers, relays, 
wells, shields, and the like will not 
be supplied as part of a renovated 
control. 


“The factory reserves the right to : 


decline to renovate any control which 
through misuse or accident has been 
sufficiently damaged so as to make 
renovation, in its judgment, imprac- 
ticable. 

“The factory may, at its option, 
substitute a new or renovated con- 
trol of the same or a different type 
number for the control received for 
renovation provided such substituted 
control is interchangeable with the 
one received. 

“All renovated controls will be 
guaranteed by the factory against 
performance failure’ or construction 
defects the same as new controls. 

“The cost of renovation can be 
easily ascertained by determining 
the present cost on the current type 
of the control being sent in for reno- 
vation. If the control renovated is of 
special design, that is, not a standard 
control as listed in the White-Rod- 
gers catalog, the factory will gladly 
inform you as to the cost of renova- 
ting such special control. The costs 
of renovating special controls will be 
kept as modest as possible and only 
when special non-stock parts, spe- 
cial finishes, or special elements are 
required will such charges exceed 
those for standard controls. 

“An additional charge of seventy- 
five cents ($0.75) will be added to 
the standard charge for renovation 
when a report on the condition of the 
control returned for renovation is 
requested, prior to such renovation. 

“This renovation plan may be 
amended or modified in whole or in 


part at any time without prior no- | 


tice.” 


Honeywell Detroit Office Moves 


DETROIT—The Detroit office of 
Minneapolis - Honeywell Regulator 
Co., which is headquarters for Hon- 


eywell activities in Michigan and 
northwest Ohio, has moved into a 
newly-completed office and ware- 


house building at 13631 Plymouth 
Rd., 
Detroit. 


J. A. DePuy, Detroit manager, said 


the new building, containing 10,000 
sq. ft., was erected especially for 


Honeywell to provide larger facilities | 
needed because of expanding activi- | 
in the area which the office 


ties 
serves. 


General Controls Co. Expands Field Force, 
Organizes 6 Regional Supervisory Districts 


GLENDALE, Calif.—An expanded 
field engineering force, coupled with 
a new district organization plan, have 
been put into effect by General Con- 
trols Co. here, it was announced by 
J. F. Ray, vice president in charge 
of sales. 

The automatic controls firm is in 
the process of opening five new fac- 
tory branch offices, which brings the 
total to 29. Sites of the new offices 
will be Salt Lake City, El Paso, 
Omaha, Milwaukee, and New 
Orleans. 

Managers for three of the new 
offices have been selected, Ray de- 
clared. They are John Ferguson, 
Salt Lake City; Albert Smith, Mil- 
waukee; and Elton Barnett, Omaha. 
Managers for the New Orleans and 
El Paso offices will be named 
shortly. 

A new organization plan also has 
been put into effect, the sales vice 
president revealed. This supervisory 
district procedure will place several 
factory branch offices under the 
surveillance of a district manager. 
Six such districts have been laid out 
by General Controls, as follows: 

New York District: covering New 
York and Newark offices under the 
supervision of F. J. Wengerter. 

Philadelphia District: covering 
Philadelphia and Baltimore under 
the supervision of Fred Angier. 

Cleveland District: covering Cleve- 
land, Columbus, and Buffalo, directed 
by Charles Tabor. 

Chicago District: 
cago, Minneapolis, 


covering Chi- 
Milwaukee, and 


Indianapolis, under the supervision 
of Bud Lerch. 

Denver District: covering Denver, 
Salt Lake City, and El Paso, directed 
by Herbert Lindstrom. 

Houston District: covering Hous- 
ton and New Orleans, supervised by 
A. E. “Bud” Hess. 

The eastern section of the U. S. 
will continue to be under the super- 
vision of Fred Weldon, eastern re- 
gional manager, in Chicago. 


Elwin L. Lewis Joins 
Chrysler Export Corp. 


DETROIT—Appointment of Elwin 
L. Lewis as promotional service and 
parts manager for the Airtemp Div. 
of the Chrysler 
Export Corp. has 
been announced by 
Ken L. Crapeau, 
Airtemp export 
sales manager. 

In 1936 Lewis 
became connected 
with the refrigera- 
tion department of 
the J. L. Hudson 


p YY o:: 


ss 
Elwin L. Lewis them until 


war started in 1942. 

In 1944 he became a field service 
engineer for Airtemp and was sta- 
tioned in the south until 1947. He 
then became affiliated with a contrac- 
tor in Toledo. 


the 


Typhoon Main Plant 
Absorbs Adjoining Bldg. 


NEW YORK CITY—Final details 
have been settled in the latest ex- 
pansion plans for the Typhoon Air 
Conditioning Co. plant No. 1 in 
Brooklyn. 

The new area to be used by 
Typhoon is in the first floor of an 
adjoining building. Including the 
space in the same building, previ- 
ously acquired, an extra 20,000 sq. 
ft. has been added to the main 
plant. 


Earlier this year, Typhoon ac- 


quired a secondary plant a few 
blocks away from the ‘main factory 
for the manufacture of sub-as- 
semblies used in the Typhoon line. 


i 


Co. in Detroit and | ’ 
with | 


F 


Backed by more than 40 years 
of air cooling experience 


oNeTTNO 


- TYPHOON Air Conditioning Co., Inc. : 


794 Union Street, Brooklyn, N. Y. | 


in the northwestern part of | 


Refrigeration Units 
WANTED 


esire to purchase 14 to 1-HP Sealed or Open type; 
‘andard brands: Complete condensing units; Also motors, 
ontrols. valves. etc. Give full details. 


HARWOODE EXPORT CO. 
31 E. 4 Street, New York 3, N. Y. 


TELEPHONES 


DEERFIEL 


REVCO “CHILL CHEST’ FOOD FREEZER 
Model FF150, 15 cubic foot capacity 


One of the line of REVCO 


TRAot mane 


98-99-1 00 
MICHIGAN 


January 8, 
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Food Freezers designed for years of 
trouble-free protection. 
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If your Defense Products call for wiring, nave & a it has been anon te, ag jered to 
UNILECTRIC offers extensive experience in going qe surely me your ompany 
World War II production of wiring for RADAR, schedules: service ™ 
RADIO, MOTORCYCLES, TANKS, TRUCKS. roud of © 
INSTRUMENTS and other vital products. In Wie 
addition, leading manufacturers like REVCO, as, we ae epuly Yours 
Inc. of Deerfield. Michigan, vouch for the qual- with pest regaren» we 
ity of UNILECTRIC engineering in designing Ne 
wiring systems harnesses, assemblies, cord sets REVCO, IN. 
and leads for all types of peacetime products. , 
It costs you nothing to find out how UNI- } 
LECTRIC can serve you best in your DEFENSE . . 
PRODUCTION. Wire or write. He De wnite 


ecTRic WirnGg SYSTEMS 


a Manufactured by 
UNITED MANUFACTURING & SERVICE CO. 


401 South 6th Street, Milwaukee 4, Wisconsin 
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ALBERT W. BROWN, sales manager of Research Products Corp., (left), is looking on while 
R. E. Onstad, president, demonstrates how the permanent type of air filter can be re- 
charged with a spray of the firm's new chemical for removing odor from the air. 
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Odor Removing Filter - - 


(Concluded from Page 1, Column 2) 


moving is easily replaceable, com- 
pany officials point out. In 
“throw-away” type filter the odor 
removing substance is said to work 
effectively as long as the filter will 
work effectively in catching dust— 
usually a three-to-six months’ period. 
Where the filter is the permanent 
type, the filter is flushed out with 
water and then, before it is re- 
inserted into its place in the air con- 
ditioning system, it is squirted with 
a few ounces of the chemical. The 
chemical will be put up in small, 
unbreakable containers, it is planned. 
Credit for development of the new 
filter is given to M. J. Shoemaker, 
research engineer for the company. 


Fox Appointed Wolverine 
WholesaleCommodity Mgr. 


DETROIT—Appointment of Lloyd 
Fox as commodity manager, whole- 
saler sales, was announced by George 
D. Petter, general 
sales manager of 


Wolverine Tube 
Div., Calumet & 
Hecla Consoli- 


dated Copper Co., 
Inc. 

Fox will assume 
the duties former- 
ly handled by Buel 
Devine and _ will 
handle all sales of 
Wolverine prod- 
ucts to whole- 
salers. His headquarters will be the 
company’s general sales office, 1850 
Guardian building, Detroit 26, Mich. 


Lloyd Fox 


the . 


© 


The Name: 


AIRO SUPPLY 
COMPANY 


2732 N. Ashland Ave. 
Chicago 14, Ill. 


The Products: 


REFRIGERATION and 
AIR CONDITIONING 
UNITS—PARTS— 
TOOLS—SUPPLIES 


The Catalog: 


FREE—SEND FOR IT! 


The Service: 


Fast, world-wide, low-cost de- 
liveries. Large, complete stocks 


WHOLESALE ONLY 


Ask for catalog on your letterhead § 


AARO SUPPLY C0. | 


+) 2792 N. Arhland Ave., Chicago V4. 


eat ES. 
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Some G-E Distributors Ease 
Refrigerator Allocations 


NEW YORK CITY—Though the 
Ceneral Electric Co. still allocates 
refrigerators to distributors, several 
distributors have eliminated alloca- 
tions to dealers on some models, a 
report in the New York Times stated 
recently. 

The Times quoted retailers as say- 
ing that they were positive they 
could get all the 8-cu. ft. stripped 
models they wanted now, but in view 
of the state of their own inventories, 
they were not taking advantage of 
the opportunity. 

General Electric Appliances, Inc., 
local distributor declined to com- 
ment on the matter. 

Dealers also were quoted as say- 
ing that there is no serious oversup- 
ply of General Electric refrigerators 
because the drop in orders has been 
offset by drastic production cutbacks 
forced by materials restrictions. 

The Times said that General Elec- 
tric and some other top manufac- 
turers are still supplying deluxe 
models to distributors and dealers 
on a quota basis. 


Reg. W Rulings-- 


(Concluded from Page 1, Column 4) 
or with other power units is immate- 
rial. 

“Thus, attachments for scrubbing or 
polishing floors, vaporizing moth crys- 
tals, or spraying rugs, fabrics, etc., 
are likewise ‘accessories’ within the 
meaning of section 8 (j)(7). 

“The same would be true, for ex- 
ample, of a garment bag equipped 
with a fitting to accommodate an 
attachment for vaporizing moth crys- 
tals, a self-winding extension cord 
device or attachment, and a device 
especially designed for holding or 
storing some or all of the attachments 
mentioned above. 

“The fact that some or all such de- 
vices or attachments may be available 
for purchase independently of the suc- 
tion cleaner power unit is also imma- 
terial, as is the fact that they may be 
priced separately.” 


Childs Restaurant Chain 


Plans To Air Condition 


How CMP Plan Affects Industry- - 


(Concluded from Page 1, Column 3) 


eration and air conditioning equip- 
ment covered by order M-61 (See 


June 25 issue, page 1) and entitled 


to a special DO-75 priority rating 
may use 10% more steel, 5% more 
copper, and 5% more aluminum than 
they did in the first quarter of this 
year. 

Manly Fleischmann, NPA admin- 
istrator, declared that demands for 
these metals by the entire economy 
appear to be about 35% greater 
than the available supply. There- 
fore, he said, it has been necessary 
to establish authorized levels of pro- 
curement for all consumption of 
metals. 

Individual allotments being made 
by NPA, he said, are in conform- 
ance with program levels established 
by the Defense Production Adminis- 
tration in order to bring demand for 
controlled materials into balance 
with available supply. 

He pointed out that while con- 
sumer durable goods industries are 
not covered by the Controlled Mate- 
rials Plan, certain quantities of 
these metals have been ordered re- 
served for their use. 

Consumer durable goods producers, 
he said, will be asked to file CMP-4B 
forms in the near future. This will 
assure prompt action to distribute 
steel, copper, and aluminum to them 
by means of CMP allotments during 
the fourth quarter if that should 
become necessary. 

Order M-47A, which became effec- 
tive on July 1, is intended to pre- 
scribe equitable distribution of con- 
trolled materials to the consumer 


durables industries during the third 
quarter. 

It represents the first time that al- 
locations of all three metals have 
been covered by a single ‘M”’ order. 
Fleischmann said that the new order 
not only supersedes the previously 
issued Amendment 1 to M-47, which 
set iron and steel quotas for the 
third quarter, but also replaces the 
restrictions of M-7 regulating alu- 
minum and M-12 regulating copper. 


CHANGES IN NEW ORDER 
LISTED 


The new order retains the changes 
made in Amendment 1 and extends 
their application to copper and alu- 
minum as well as_ steel. These 
changes include: 

1. Setting third quarter quotas for 
controlled materials (listed above). 

2. Requires that controlled mate- 
rials used to produce items to fill 
rated orders be included in the 
quota. 

3. Allows the use of either the 
first six months of 1950 or the last 
six months of 1949 as the base 
period (except for manufacturers of 
List B items). 

4. Arranges the list (A) of prod- 
ucts covered into groups so that the 
individual manufacturer can shift his 
quota of the controlled materials be- 
tween any product listed in a single 


group. 
For example, refrigerators and 
freezers under 13 cu.-ft. capacity, 


bottled beverage coolers, and bulk 
beverage dispensers are all in the 
same group and considered to be the 
same item. (For complete list of 


appliance groupings, see June ij 
issue, page 25.) 

Therefore, a manufacturer who 
makes all of these items can apply 
the allowed percentage of steei, 
copper, and aluminum for the group 
to any one of the products, if he so 
desires. “ 

In addition, the new regulatio; 
sets up a List B, which contains ,; 
number of items that NPA favors 
with slightly larger percentages  f 
steel, copper, and aluminum. By con - 
parison, where List A manufacture 
are limited to 70, 60, and 50%, r 
spectively, of their base period u: 
of the three metals, List B man 
facturers, if the same base pericj 
were used, would be allowed 85, 6’, 
and 55%, respectively. 

The regulation also specifies th t 
a manufacturer may use no moe 
than 40% of his quarterly quota n 
any one month. It exempts smeil 
manufacturers using less than fie 
short tons of carbon steel, 1,000 Its. 
of alloy steel (except stainless), a: 4 
500 lbs. each of copper and alum.- 
num. 

It gives manufacturers using less 
than 100 short tons of iron and ste], 
and five short tons each of coppr 
and aluminum the right to increase 
their permitted use of these metzls 
by 25% or to these maximum quan'i- 
ties, whichever is lower. 

Fleischmann noted that the new 
order transfers the point of contol 
of copper and aluminum from the 
fabricator or parts maker to the as- 
sembler of the end product. 

This was done, he indicated, to 
prevent large assemblers from tak- 
ing unfair advantage of small com- 
panies through their greater buying 
power. 
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NEW YORK CITY—The Childs | 


Restaurant chain has recently con- 
tracted for installation of Typhoon 
air conditioning equipment in 15 of 
its 30 stores 
area. 

Plans have been made to install 
Typhoon equipment in the remaining 
15 stores as soon as is practicable. 
The Kadar Air Conditioning Co., a 
Typhoon dealer here, is handling the 
installations. 


CRDA Holds Fourth Annual 
Dinner for Members, Wives 


NEW YORK CITY—The Commer- 
cial Refrigerator Distributing Asso- 
ciation, Inc. here, recently staged its 
fourth annual ladies’ night dinner 
which was attended by 52 members, 
guests, and wives. 

The association, headed by George 
Sutphin of Kelnard Sales & Service, 
is composed of refrigerator distribu- 
tors and manufacturers’ representa- 
tives in New York and New Jersey. 
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SHOULDERS 


GET 
COLD 


.--more economically with 


+d 


Bush Manufacturing Co. 


WEST HARTFORD © CONNECTICUT 


better and 


Bush Finned Tub- 
ing is available in 
a wide range of 
sizes and fin spac- 
ings to meet every 
cooling need. 


HEAT TRANS 


ae eae |e 


BUSH 


Walk-in boxes have come a long way 
from the cast iron brine pipes that 


were difficult to install, hard to clean and 


almost impossible to dei rost. 


Modern, efficient Bush Finned Tubing 


in economical unit coolers or natural conve: tion 


coils will give you a cold shovider 


(or anything else you care to name) quicker, 


more economically than any o het 


refrigerating equipment you can uy: 


Buy the Best-and the Best ti 
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